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Engineer Ray 


By 


Chris Sinsabaugh 


ADILLAC-LASALLE distribu- 

tors and dealers as a whole 
made money in ’35—good money, 
too— according to Don Ahrens, 
general sales manager of Cadillac, 
yet he estimates 
from the returns 
at hand that for 
the first four 
months of this 
year — January, 
February, 
March and April 
—they have 
made approxi- 
mately three 
times as much 
as they did in 
the correspond- 
ing period in 
’35. Which seems to prove that 
Cadillac has tapped a rich pay 
streak the automobile gold 
mine. 


Don Ahrens 


im 


* * * 


BUT THIS ERA of prosperity 
would not have been possible if 
Cadillac had not given its distrib- 
utors and dealers the proper tools 
to work with, by which is meant 
something to sell. And Ahrens 
feels that the company’s line this 
year is tailor-made for the fine 
ear field in which Cadillac is so 
strongly entrenched. Apparently 
he has good reason to feel this is 
true because of the reports that 
have come to his desk as to the 
sales activities of his various out- 
lets. As he told it to me these 
reports show the House of Cadil- 
lac is getting 37.1 per cent of the 
business in its class field—from 
$1,100 up. For dessert he has a 
report that in the division from 
$2,000 up the company is getting 
44.8 per cent. Comparing this year 
with last year in pickup, he states 
36 is 246 per cent of '35, count- 
ing from January to May. 

* * * 

REVIEWING activities to date, 
Ahrens finds that since Jan. 1 to 
May, Cadillac’s sales record shows 
5,516 Cadillac units moved as 
against 2,365 in the same period 
last year, with 5,848 LaSalles sold 
as against 5,004, an increase of 
117 per cent. Going back to an- 
nouncement time, there should be 
included for November and De- 
cember 1,262 Cadillacs for the 
former month as against 343, an 
increase of 368 per cent, with La- 
Salle showing 1,395 as against 282, 
an increase of 495 per. cent. In 
December the books show 1,317 
Cadillacs as against 281, an in- 
crease of 469 per cent, and 1,112 
LaSalles as against 354, an in- 
crease of 314 per cent. 

cS cd OK 


NOW THAT we have got 
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Sloan Hits Dividend Law 


Describes Plan 


To Stockholders 
As Impracticable 


NEW YORK. — Any at- 
tempt by the government to 
prescribe by law what part 
of a corporation’s profits it 


is desirable to distribute 
among stockholders would ad- 
versely affect the growth of busi- 
ness, Alfred P. Sloan jr., president 
of the General Motors Corp., said 
in a letter to stockholders accom- 
panying the regular quarterly 
dividend, payable today. 


Sloan stated that GM always 
had sought to establish its divi- 
dend rate as high as _ possible 
after consideration of current 
earnings, future trends and the 
financial position of the company. 
It would be impractical, he said, 
to attempt to decree by law what 
proportion of the earnings must 
be disbursed. 


Sloan asserted that the cor- 
poration’s report for last year 
showed that dividend disburse- 
ments over the six-year period 
ended with 1935 was equivalent 
to 98.7 per cent of the total earn- 
ings available for that period. 
Further, dividend disbursements 
during the 10-year period ended 
last year represented 76.8 per cent 
of the total earnings available. 

“The desirability of permitting 
the profits of business in what- 
ever form it may be organized to 
flow into the active channels of 
commerce to the maximum possi- 


(Continued on Page 3, Col. 1) 


Cord Resumes 
Presidency of 
Cord Interests 


CHICAGO.—E. L. Cord, has re- 
turned to the head of the Cord 
Corp., a post he relinquished in 
1934. He replaces L. B. Manning, 
who will succeed him as chair- 
man of the Aviation Corp. 


Although Cord is known to have 
been active in the organization 
since late last year, this marks 
his official acceptance of direction 
of the Cord interests which he 
gave up in 1934, when he fled to 
Europe as a result of kidnapping 
threats against his children. He 
returned to this country perma- 
nently several months ago. 

Officials explained the change 
in executive personnel as a “cen- 
tralization” process which was be- 
gun several months ago. The 
Cord organization is engaged in 
shipbuilding, aviation, automobile 
manufacturing, taxicab service 
and other ventures. 
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“COMPARED WITH 1936” will be the future standard at Chev- 
rolet, at least until after 1937, says William E. Holler, general sales 
manager (left above), in discussing the new Chevrolet sales record 


this year with H. B. Hatch, his assistant. 


For the past three months 


Chevrolet has established a new all-time high each month, thus put- 
ting a quietus to a comparison with the previous record year of 1929. 
Total sales since Jan. 1, 1936, are 535,634. 


Chevrolet 6 Mo. Sales Will 


Hit 610,000 


Predicts Holler 


DETROIT.—That Chevrolet will 
have retailed 610,000 cars and 
trucks in the six months from 
Jan. 1 to June 30, as compared 
with 540000 in the same period of 
1929 is the projection of William 
E. Holler, vice-president and gen- 
eral sales manager of Chevrolet. 
This projection is based on the 
new record set so far this year 
and on present prospects, Holler 
states. 

After six years, since the indus- 
try’s boom year of 1929, during 
which all sales comparisons have 
been referred to the big totals 
rolled up then.- Hereafter, says 





a 


The Top Ten 
Passenger Cars 


First Ten in Registrations 
as Reported in ADN Today. 
1936 wn 1935 
Pos. Make Pos. 
1—339,911 Chev. 199,455— 2 
2—267,645 Ford 331,972— 1 
3—161,694 Plym. 138,600— 3 
4— 81,117 Dodge 61,908— 4 
5— 67,758 Olds. 49,666— 5 
6— 55,391 Pont. 47,193— 6 
I— 50,747 Buick 21,423— 8 
8— 34,596Huds.* 25,497— 7 
9— 22,193 Stude, 13,498—10 
10— 19,375 Chrys. 15,107— 9 
*Includes Terraplane. 
Total All Makes 
1,169,508 948,704 


See Total Registrations to Date, 1936- 
1935, pages 20 and 21, this issue. 











Holler, in announcing monthly 
sales during the spring selling 
season, Chevrolet will be compar- 
ing them with the spring months 
of 1936 instead of with 1929. 

Chevrolet has announced one 
new record after another in three 
successive months, and the com- 
bined total for March, April and 
May sets a new high record for 
any three months’ period in the 
history of the company. 

Holler pointed out that in 1929, 
when domestic, Canadian and ex- 
port sales of American motor 
cars approximated 5,700,000 units, 
Chevrolet dealers delivered 100,- 
000 or more units at retail each 
month for five consecutive 
months. The greatest number of 
sales for any month in that 
period was 115,000 units. This 
year, at the end of May, Chevro- 
let dealers had exceeded this old 
record by a substantial margin 
for three consecutive months. 

March sales by Chevrolet 
showed a gain of 39,486 units 
over March, 1935, totaling 126,119 
units, and in April sales leaped 
again, this time to 134,431 units, 
attaining the all-time single 
month’s high. In May, the sales 
total was 129,816, largest for that 
month since the beginning of 
Chevrolet. Total sales for these 
three months were 389,556 units, 
bringing the total for the year, 
from Jan. 1, to 535,634. 

In conjunction with these high 
volume sales, which have earned 
Chevrolet leadership in the in- 
dustry, the outlook for sustained 


(Continued on Page 2, Col. 5) 





$6 Per Year, 10c Per Copy 


Bonus Expected 
To Keep Demand 


At High Levels 


Car, Truck Registrations 
for lst Half May Top 
2,000,000 Units 


By BILL CALLAHAN 


DETROIT.—Prospects for 
a continuation of a good 
automobile market well into 
the summer now seems as- 


sured, according to reports 
from the field and from factory 
sales departments. Payment of 
the soldiers’ bonus and the re- 
sultant increase spending is ex- 
pected to be an important factor 
in sales during the next two 
months. It is pointed out that 
while many sales already have 
been made to ex-service men, the 
accumulated spending and pay- 
ment of past debts by veterans 
will create new markets among 
those who benefit from such 
spending. 

Bonus bonds are expected to be 
in the hands of many veterans 
early this week and every effort 
is being made to make it possible 
for those veterans who so desire 
to cash their bonds without de- 
lay. It is felt, however, that ac- 
tual spending will not get under 
way until late this month. 

Meanwhile, automobile plants 
are continuing production at a 
steady pace at a rate only slight- 
ly below the May figure. Pro- 
duction during the week closing 
June 13, is placed at 100,766 units, 
as compared with 100,548 in the 
preceding week. At the current 
pace it is expected that output on 
passenger cars and trucks in the 
first six months of the year will 
run close to 2,500,000 units. This 
figure compares with 3,413,904 
units in the first six months of 
the record year of 1929, but due 
to heavy production of 1936 mod- 
els during the closing quarter of 


(Continued on Page 2, Col. 1) 


Five Directors 
Are Elected As 
CATA Cuts Dues 


CHICAGO.—In an effort to en- 
large membership to _ include 
every new car and truck dealer 
in this area, the Chicago Auto- 
mobile Trade Assn. has just re- 
duced its annual dues. 

The new policy was announced 
by K. K. Kenderdine, president, 
in the course of his annual report 
at the yearly election meeting 
and dinner at the Lake Shore 
Athletic Club. The gathering at- 
tracted 250 dealers and members 
of their organizations. 

With no opposition in the field, 
the regular ticket of five direc- 
tors was voted in by the mem- 
bers. The board will meet soon 
to choose officers of the associa- 
tion for the coming year. 

Re-elected as directors 


(Continued on Page 4, Col. 1) 
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Sales Expected to Hold Strong Through Summer 


AUTOMOTIVE DAILY NEWS, SATURDAY, JUNE 13, 1936 


Registrations ns tor Ist Half| 
May Surpass 2,000,000 Units 


(Continued from 


1935 this comparison does not do| 


justice to the popularity of the 


present models. 


In a registration way it would} 


seem that the first six months 
should yield a total in the neigh- 
borhood of 1,700,000 passenger cars 
and between 325,000 and 330,000 
trucks, bringing combined regis- 
trations for the period to approx- 
imately 2,130,000, against 2,418,502 
in the first half of 1929. 

At the present time sales dur- 
ing the third quarter are expected 
to hold up exceedingly well but 
cannot be expected to equal those 
for the same period of 1929, when 
1,460,872 units were registered dur- 
ing that three-month period which 
accounted for 26.02 per cent of 
the entire year’s sales. On the 
other hand the closing quarter 
this year may be expected to 
equal or exceed the closing quar- 
ter of 1929, when 756,999 units, 
or only 13.28 per cent of the en- 
tire year’s sales were registered. 

June sales for the industry as a 
whole are expected to show a 
slight recession from the May 
mark while May, according to 
early indicators, ran slightly un- 
der April. Should the bonus pay- 
ments have an immediate effect 





Page 1) 


on sales, June may swing back 
to the May level for the month 


|}and July may swing along at a 
pace comparable with May and| 
It must not be overlooked | 
that in both 1933 and 1934 July | 


June. 


was the peak registration month 
for the al 


Graham Sales 
Increase 59%, 


Valpey Reports 


DETROIT.—Compilation of rec- 
ords just completed shows that 
shipments of Graham motor cars 
in May registered an increase of 
59 per cent over the correspond- 
ing month last year, says F. R. 
Valpey, vice-president 
eral sales manager. 

In commenting on this increase 
Valpey said, 
been this decided jump in our 
shipments, but actual retail de- 
liveries have also taken a ma- 
terial spurt, as evidenced by the 
last 10 days in May, which ex- 
ceeded the next highest 10-day 
period this year by 20 per cent. 





CARS ARE SELLING, says W. 


H. “Bill” Kyle, vice-president of 


the R. J. Schmunk Co., Hudson and Terraplane distributors in Cleve- 
land, who brought 150 of his dealers and salesmen to Detroit to drive 
back cars for rush delivery. Left to right: Ray ‘Winkler of Cuyahoga 
Falls; Bill Kyle, and A. J. Ahers of the Ahers Motor Sales, Inc., Akron. 
Winkler at the meeting was awarded a Gold Master Salesman’s medal 
by W. R. Tracey for his sales record so far this year. 


Executives and Workers 


In Willys Golf League 
TOLEDO.—Executives tee off 
with factory workers in the 
Willys-Overland Golf League, a 
good fellowship endeavor of the 
company, here. 

The league, now composed of 
80 players, is open to any em- 
ploye of the company, regardless 
of what position or job he holds. 
Two flights of 20 two-man teams 
have been organized under the 
leadership of E. Weller, foreman 
of the cushion and spring depart- 
ment, who is president of the 
league. Gale Schultz, tool stor- 
age foreman, is vice-president, 
and Elmer Martin, of the budget 
department, is secretary - treas- 
urer. 

The first tee-off was May 15 


ICC Makes Changes 
WASHINGTON. — The Interstate 
Commerce Commission this week 
named W. D. Smith, of Delaware, 
and Harold E. West of Maryland, 

to comprise Joint Board No. 40. 
Smith is deputy vehicle commis- 
sioner in the Executive Department 
of Delaware, while West is an exam- 
iner with the Maryland Public Serv- 

ice Commission. 
The Commission 
that C. V. Terrell, member of the 
Texas Railroad Commission, would 
replace Ernest O. Thompson, chair- 





also announced 


man of the Texas regulatory body, 
as a member of Joint Board No. 32. 





and games are being run on 
schedule up to September 26, 
when the winning twosomes of 
the two flights will vie for the 
league championship. 


TWELVE DEPARTMENT STORES in as many cities are co-operating with the Chevrolet Motor 
Co. in staging a unique test of delivery truck opera tion. 
official observation of the AAA, which will keep an exact record of its performance and operating 
costs. The photograph shows the Marshall Field & Co. (Chicago) unit, with David N. Larson, offic- 
ial observer of the AAA, keeping check on the performance record. 


and gen- 
| 


“Not only has there | 


}and shipment by water 





A REVIVAL OF THE BANTAM is planned by officials of the American Bantam Car Co., owner 


of the defunct American Austin Car Co., Butler, 


Pa, 


Improved models will 


include a small com- 


mercial delivery and a sports speedster, with prices to approximate $300. Directors of the new company, 
shown here, include, from left to right: Harry A. Miller, vice-president; Thomas L. Hibbard, vice-pres- 


ident; Martin Tow, treasurer; 


Dodge Production Stays 
At Peak Volume for Year 


DETROIT. — _ Mass shipments - 
trainloads and boat cargoes of 
Dodge passenger cars and trucks 
to single dealer points or selected 
sections—are of rare occurrence 


| this year, according to Harry J. 


New, director of distribution of 
Dodge. 

The factor militating against 
the accumulation of enough ve- 
hicles to make up an entire train 
or ship cargo, such as were fairly 
common in former years, has 
been the demand for cars from 
all sections of the country; this 
demand, New explains, has been 
so uniform and so evenly divided 
as to make “spreading” of the 
daily output the sensible policy 
rather than concentration. 

Under these circumstances every 
one of the four available delivery 
facilities—the driveaway, the 
truckaway, the railroad transport 
are em- 
ployed with impartiality. 

Dodge factory production itself 
continues at the peak which it 
reached and maintained during 
the spring and early summer 
months. 


Better Export Figures 


Goal of Manufacturers 

NEW YORK.— The improve- 
ment and expansion of statistical 
service on current market trends 
in foreign countries was the sub- 
ject of a conference held in the 
headquarters of the Automobile 
Manufacturers’ Assn. Wednesday 
and Thursday. 

The increased sales in Ameri- 
can motor vehicles in overseas 
markets recently has_ indicated 


the desirability of providing auto- 
mobile manufacturers with more 
complete information regarding 
exports. The conference was at- 
tended by George T. Parkington, 
export division of the 
Corp.; 
Motors Corp., 
the association's staff. 


Steel Engineers Plan 


Detroit Exhibit in Sept. 

PITTSBURGH.—Approximately 
$3,000,000 in steel products and 
steel making equipment will be 
exhibited at the annual exposi- 
tion sponsored by the Assn. of 
Iron and Steel Engineers, accord- 
ing to G. R. Carroll, 
the association. The exposition 
will be held at Convention Hall, 
Detroit, for four days beginning 
Sept. 22, in conjunction with the 
association’s 32nd annual conven- 
tion at the Statler Hotel. 

“The exhibit will be the largest 
and most diversified ever held, 
and will include many products 
of the largest steel producing 
companies and the most modern 
steel making machinery and 
equipment,” Carroll concluded. 


Registrations Up 
RICHMOND, Va. (UTPS)—John 
Q. Rhodes jr., state director of the 
division of motor vehicles, reported 
yesterday a 27,366 increase in auto- 
mobile and truck registrations from 
Mar. 1 to June 1 over the corre- 
sponding period of last year. 
Passenger cars accounted for 20,150 
of the increase, he said. 
The registrations represented an 
increase in revenue over the same 
period of 1935 of $415,260.16. 


For 30 days each truck will be under the 





Chrysler | 
A. L. Sullivan of General | 


and members of | 
|in the next few months is splen- 


president of | 





R. S. Evans, preside nt, and Peter Beasley, secretary. 


‘Holler Predicts 


610,000 Chevrolet 
Sales in 6 Months 


(Continued from Page 1) 


business this summer indicates 
that Chevrolet will not only reach 
but exceed the million-unit goal 
set last fall for 1936, Holler de- 
clared. 

“The outlook for continued sales 
“The same 


did,” said Holler. 


strong demand that enabled Chev- 


rolet to break every previous 
single month’s record in March, 
and then again in April, and to 
set a new May record, is still in 
evidence over the greater part of 
the country. Our first quarter 
sales this year were 272,149 units, 
the best first quarter in our his- 
tory, representing a gain of 97,839 
units over 1935, and of 23,274 units 
over the best similar period we 
ever had, which was in 1929.” 


Holler attributed his company’s 
leadership in sales to two factors: 
first, the immediate acceptance by 
the public of the 1936 models fol- 
lowing their announcement; and, 
second, the company’s success in 
achieving a manufacturing vol- 
ume of 100,000 units a month as 
early as November, and maintain- 
ing this volume during six months 
out of the last seven. The early 
public acceptance caused a steady 
countrywide demand, the produc- 
tion efficiency assured cars to 
meet the demand, and the two 
factors combined to result in rec- 
ord- pbreaking sales. 


Hayes Body Head 
Is Hupp Director 


DETROIT. — A. A, Anderson, 
president of Hayes Body Corp., 
has been elected director of Hupp 
Motor Car Corp., to fill the va- 
cancy created by resignation of 
Vern R. Drum. 

Hayes Body has supplied bodies 
to Hupp in the past. 


Chicago Chevrolet Sales 
Reach All-Time High 


CHICAGO.—An all-time record 
for sales of cars and trucks by 
Chevrolet dealers in Chicago was 
set in May, according to an an- 
nouncement made Friday by R. 
W. Hill, manager of the Chicago 
zone office of the Chevrolet 
Motor Co. 

Deliveries totalling 5,035 during 
May set a new high peak for not 
only that month, but for any 
month in the history of the 
Chicago zone. 

Indications that June sales will 
continue at a high rate are seen 
in the fact that the deliveries in 
the last 10 days of the month 
total 1,862, or 37 per cent of the 
total for the month. 
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Sloan Opposes Prescribed Dividend Distribution 


Law is Impracticable He 


Tells GM Stockholder 


(Continued from Page 1) 

ble degree cannot be overesti- 
mated,” he declared. “GM _ has 
frequently in past years com- 
mented upon the fact, in its com- 
munications to the stockholders, 
that it recognized and gave 
weight to the increase of purchas- 
ing power which results from a 
broader distribution of profits to 
the ultimate consumer. There- 
fore, in principle, it subscribes to 
the theory of the maximum desir- 
able distribution. 

“But, however sound the theory 
may be, it is quite a different 
matter to provide for its practical 
application. To define by law what 
is desirable is practically impos- 
sible. Law must be specific, and 
the many varied and unusual cir- 
cumstances which constantly 
arise, in dealing with such prob- 
lems, can be evaluated intelli- 
gently only on an individual basis 
with all the facts available, and 
even then only by those familiar 
with the conditions, both current 
and prospective. And manifestly, 
if it is impracticable to establish 
by law what is desirable, business 
is bound to be prejudiced, either 
through profits disbursed when 
honestly needed in its develop- 
ment or through  confiscatory 
taxes upon profits withheld when 
they are likewise honestly 
needed.” 


Car Sales Climb 
In Wayne County 


DETROIT.—Passenger car reg- 
istrations in Wayne County (De- 
troit) during May totaled 11,524 


8,349 in May, 1935. Ford led in 
passenger car registrations with 
a total of 3,880 against 2,292 for 
Chevrolet. 1,240 for 


mobile. 
Truck and commercial car reg- 
istrations totaled 812 units against 


723 in April and 574 in May last | 


year. 


Find Studebaker Sales 


Advancing Across Canada 


WALKERVILLE, Ont. — Defi- 
nite evidence that automobile 
sales in Canada continued un- 
abated during May, is found in 
a report released this week by 
M. S. Brooks, vice-president and 
general manager of the Stude- 
baker Corp. of Canada, Ltd. 


Brooks said: “Shipments of 
Studebaker passenger cars and 
trucks from our Canadian plant 
during May held to approxi- 
mately the same rate of increase 
over a similar period of last year 
as did the preceding four months. 
Our dealers throughout Canada 
purchased 24 per cent more units 
than in May of last year, and the 
fact that this business was spread 
quite evenly across the Dominion 


a 
y 


units against 11,049 in April and | the industry's record year 


Plymouth, | 
1,220 for Dodge and 649 for Olds- | 





proves that conditions are im- 
proving quite evenly.” 

“Our shipments into the prairie 
provinces, and more specifically 
Alberta and Saskatchewan, have 
considerably exceeded our sales 
for more than five years, and we 
feel that this can be taken as a 
very dependable sign that the 
average individual income and 
purchasing power have mater- 


ially increased.” 


‘Hudson Breaks 


7-Year Record 
In June Sales 


DETROIT. — Sales of Hudsons 
and Terraplanes for the first week 
in June broke a mark of seven 
years’ standing for the corre- 
sponding week, according to Wil- 
liam R. Tracy, vice-president in 
charge of sales of the Hudson 
Motor Car Co. 

“Although our sales for 1936 
have been consistently ahead of 
all marks for the past six years, 
the first week of June this year 
was the best initial seven-day pe- 
riod in June for seven years,” 
stated Tracy. “The gain over the 
first week in June of last year, 
incidentally, was 57.9 per cent. 


“The sales volume during the 
first week of June denotes a con- 
tinuation of good business 
throughout the summer months. 
The last week in May and the 


first week in June, taken together, | 
are better than any two-week pe- | 


riod of the same date since 1929— 
Dur- 
ing this two-week period this year 
we sold at retail, in the United 


States alone, a total of 5,880 cars.” | 


Goodrich Will Present 
Dealers With Plaques 


AKRON.—Every tire dealer in 
the United States 


more will receive during 1936 an 


|}award from J. D. Tew, president 
| of the B. F. Goodrich Co., in rec- 


ognition of the dealer’s years of 
association with the company. 

The award will be in the form 
of a wall plaque, 12 inches high. 
These will be presented for five, 
10, 15, 20 and longer five-year 
periods of selling the company’s 
products. 

Each dealer with the company 
five years or more will receive 
one of the plaques showing his 
length of continuous association 
in five-year periods. Upon com- 
pletion of added five-year periods, 
other recognition will be given. 


William H. Mooney 
DAYTON, O.—William H. Mooney, 
54, sales engineer for the General 
Motors Corp. for the past 20 years, 
died at his residence here June 10. 


Boosters Staging $2,000,000 


Automotive Maintenance Show 


LOS ANGELES.—Approximately 
200 jobbers from 11 western states 
are Hollywood bound in automo- 
bile caravans to see the $2,000,000 


Pacific Automotive Maintenance | 


Exposition to be staged in the Pan 
Pacific Auditorium, June 18 to 21, 
by the Automotive Boosters’ Club 
of Southern California, according 
to a statement from J. M. Noble, 


president of the organization and | 
The Hollywood- | 


show manager. 
Roosevelt will be headquarters for 
the Boosters’ Club. 

W. P. Nash of Visalia, president 
of the Jobbers’ Assn. of Northern 
California and convention com- 





mittee chairman of the Exposi- 
tion, stated that: “Action will be 
the keynote of our show.” He ex- 
plained further that a majority 
of the recent developments in au- 
tomotive science will be displayed 
actually working. 

The Boosters’ Club is inaugur- 
ating the exposition this year and 
plans to make it an annual event 
in the future. 

A welcoming party, headed by 
Gene Morgan, Columbia Studio 
comedian, will greet the caravan 
of jobbers on their arrival in 
Filmland. 








ON ITS WAY. The 3,000,000th Buick, just off the assembly line, is here shown beginning a tour of 
Buick dealerships where it will feature floor displays during coming weeks. In the photo, left to right, 
are: Harlow H. Curtice, president of Buick; Charles T. Scannell, general manufacturing manager and 


W. F. Hufstader, general sales manager. 


Maurice Goudard Tells 
Problems of French Maker 


DETROIT.—Contrasting prob- 
lems in automobile design as be- 
tween the United States and 

France, Maurice 
Goudard, presi- 
dent of the So- 
ciete des Ingin- 
ieurs de l’Auto- 


mobile, at a din-| 


ner given in his 

honor at the De- 

troit Yacht Club, 

Wednesday eve- 

ning, told mem- 

bers of the So- 

ciety 

M. Goudard y 
neers in this 

country that economy was the 
chief controlling factor in design 


in France as compared with items | 


for comfort, speed and luxury in 
the United States. He pointed out 
that in order to market cars in 
France it was necessary to design 
a car that could be operated and 
purchased on a time payment 


| basis at a total cost not to exceed 


| $20 per month. 
who has sold} . : 


i tires f fiv ears s 
Goodrich tires for five years oF | cannot hope to cope with Ameri- | 


French manufacturers, he said, 


can producers in manufacturing 


cars to compare in size with our | 
For | 


lower priced American cars. 
this reason France is now en- 
gaged 
cars weighing not more than 1,000 
pounds and capable of providing 
40 miles per American gallon of 
gasoline. In this development 
work he believes many designs 
helpful to American manufactur- 
ers in the future may be produced. 

He pointed out that France, at 
one time the leader in automobile 
design, had been set back six 
years as the result of the World 
War. During that period the 
leadership in car design and pro- 


of Auto-| 
motive Engi-| 


in developing lightweight | 


duction had been transferred to 
America and has remained here 
since. The French objective, 
Goudard declared, will be to de- 
sign automobiles in the future 
that will fit so well into the 
French market that artificial bar- 
riers such as tariffs will be un- 
necessary in protecting the inter- 
|est of the French industry. This 
plan, he said, is preferable to the 
past program of attempting to 
bar American cars from _ the 
French market through high tar- 
iffs, quotas and so forth. 
Speaking of the use of alcohol- 
gasoline blends as motor fuel, 
Goudard said that this type fuel 
has been in use during the past 
12 years and the blends have 
| proved a problem due to corrosion 
and vaporlock. He recommended 
the use of straight fuels and de- 
| clared that the blend idea had 
| taken root in France on much 
| the same basis that it is being 
| proposed in the United States. 
That is, the laws were adopted 
in France in an effort to find in- 
| creased use for the farm prod- 
ucts from the north of France. 


Goudard was _ introduced by 
Ralph Teetor, president of the 
SAE and also president of the 
Perfect Circle Co. E. C. Rumely 
was chairman of the meeting. C. 
F. Kettering, vice-president of 
General Motors, also spoke on the 
car of the future and the oppor- 
tunities that still exist for en- 
gineering accomplishment. 





New Plant 
BUFFALO.—Truck Equipment Co., 
Inc., has enlarged its metropolitan 
New York sales and service facilities. 
The new direct factory branch is lo- 
cated at 4536 37th St., Long Island 
City, N. Y. L. R. Ruoff is in charge. 





PRIZE-WINNING SALESMEN from the south received special 
awards this week when they visited Detroit. Left to right: R. B. Huff- 
man, Dew Motor Co., St. Petersburg, Fla.; G. Dewey Mosher, Stephen 
Harris Motor Co., Savannah, Ga.; and J. Marvin Mangum, Elkins 
Motor Sales, Durham, N. C., being congratulated by J. B. Wagstaff, 
De Soto general sales manager, who presented the prize rings. 





Pierce Reports 
Sales Increase 


BUFFALO.—The Pierce-Arrow 
Motor Corp. reports a marked in- 
crease in the sale of individual 
units, twins and fleets of their 
nine-passenger special sedan. 
This special Pierce-Arrow model 
with a custom type nine-pas- 
senger sedan body, mounted on 
the de luxe eight-cylinder chassis 
of 147 inch wheelbase, is usually 
sold for commercial use and con- 
sequently seldom, if ever, appears 
in fine car registrations. 

A recent fleet purchaser of nine- 
passenger Pierce-Arrow special 
sedans has owned 104 Pierce-Ar- 
rows since 1913. This organization 
has a mileage record in excess of 
5,700,000 miles with some of the 
cars showing mileage in excess of 
400,000. 


GM Scrappers 
Draw 27,000 Fans 


FLINT. Before a crowd of 
27,000 in Flint’s Atwood Stadium, 
the Cleveland Fisher Body boxers 
romped off with the team trophy 
of the General Motors Tri-State 
Amateur Boxing tourney, June 6. 
It was the largest crowd ever to 
attend a boxing show in Michigan. 

The Cleveland contingent took 
home the 126-pound and heavy- 
weight crowns. Another Cleveland 
boxer was runner up in the 175- 
pound class. Troy Bellini and 
Steve Smozy, both seasoned vet- 
erans of the ring, annexed the 
victory trophies for Cleveland. 


Jardine Dies 
Aboard Ship 


DETROIT.—Robert Jardine, 58, 
widely known automotive engi- 
neer and chief engineer for the 
Wilcox-Rich Corp. since 1914, died 
suddenly today on the boat East- 
ern States while en route to Cleve- 
land. 

Jardine has been in the auto- 
mobile business continuously since 
1900, a record surpassed by a few 
in this country. He was born in 
Cleveland and started in the au- 
tomobile business in 1900 as engi- 
neer for the Clement Co. in 
France, manufacturers of the 
Panhard and Lavassor cars. 

In 1903 he returned to United 
States as chief engineer for the 
Berg Auto Co. of Cleveland. In 
1905 he became chief engineer for 
the Royal Motor Car Co. in Cleve- 
land, makers of the Royal Tour- 
ists. In 1911 he accepted the post 
as chief engineer for the Jeffry 
Co., now the Nash Motors Co. In 
1913 he went to the Mitchell Mo- 
tor Car Co. at Racine, Wis. as 
chief engineer and stayed with 
this firm until he came to Detroit. 

His residence was 889 Chicago 
Blvd., Detroit. 





WASHINGTON. — Automotive 
products exported from the 
United States in April this year 
were the largest recorded for the 
corresponding month since April, 
1930, according to statistics sup- 
plied this week by the U. S. Com- 
merce Department. 

Shipments abroad of automo- 
tive products during the month 
were valued at $23,947,444 com- 
pared with $24,923,119 in March, 
$22,867,949 in April, 1935, and 
$37,443,661 in April, 1930, it was 
stated. 

Africa Chief Market 

Exports of passenger cars in 
April, 1936, were valued at $10,- 
152,605 against $11,204,998 in 
March and $9,941,430 in April, 
1935. The Union of South Africa 
retained its position as the chief 
foreign market for American pas- 
senger cars, although shipments 
to that country were appreciably 
under those of the preceding 
month. Australia and Sweden 
ranked as the next most import- 
ant export outlets, followed by 
New Zealand and Canada, all of 
whose purchases were substan- 
tially improved, according to the 
statistics. 

Foreign shipments of passenger 
cars valued under $1,200, it is 
pointed out, were less than in 
March, while those in the higher- 
price brackets registered im- 
provement. 

Truck Exports Down 

Exports of trucks declined from 
the March total of $4,926,133 to 
$4,264,963 in April. This total was, 
however, above that of April, 1935, 
when truck shipments were val- 
ued at $4,130,089. Australia re- 
placed Japan as the chief foreign 
market for commercial vehicles, 
followed by the Union of South 
Africa, Belgium, British India 
and Mexico in the order named. 
Japan dropped to eighth position 
during the month, it was stated. 


Only those trucks in the mini- 


Five Directors 
Are Elected As 
CATA Cuts Dues 


(Continued from Page 1) 


Franklin M. Miller, Buick, and 
Lynn S. Snow, Ford. New direc- 
tors chosen were L. J. Brady, 
De Soto-Plymouth; Victor C. P. 
Dreiske, Cadillac- LaSalle, and 
Frank H. Yarnall, Ford-Lincoln. 
They replace W. E. Butler, Hud- 
son-Terraplane; C. E. Gambill, 
Chevrolet, and R. H. Keeling, 
Studebaker, who were not up for 
re-election. All five of the new 
directors were named for three- 
year terms. 

Kenderdine paid special compli- 
ments to H. T. Hollingshead, 
chairman, and A. C. Faeh, man- 
ager, for their handling of the 
great Chicago automobile show. 


Chrysler Sales 
Mount in West, 
Frazer Reports 


DETROIT .—Throughout the 
Mississippi Valley Chrysler deal- 
ers report that all indications 
point to the biggest June that they 
have enjoyed in years, say plant 
officials. In many points in this 
section, the June deliveries of 
Chrysler and Plymouth cars by 
Chrysler dealers will be larger 
than they were in May and April, 
both of which set records for the 
last several years, it is said. 

According to J. W. Frazer, vice- 
president of the Chrysler sales di- 
vision of the Chrysler Corp., 
splendid crops and crop prospects 
have sent the farmer into the 
market. 
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April Automotive Exports Were Best Since 1930 


Shipments Total $23,947,444 
Against $22,867,949 in ?35 


mum weight capacity groups re- 
corded a gain compared with 
March, statistics indicate. 
Exports of miscellaneous auto- 
motive products from the United 
States in April were valued at 
$9,529,876 compared with $8,791,- 
989 in March and $8,796,430 in 
April, 1935. The April, 1936, total 


for this group, the report states, 
was in excess of any month since 
March, 1935, when foreign ship- 
ments were valued at $10,259,172. 


Buick Field Men 
Discuss Summer 


Sales Campaign 


FLINT.—With plans for a record 
summer season, Buick regional, 
zone and distributor sales man- 
agers from throughout the U. S. 
assembled here last Saturday to 
map the sales program for the re- 
mainder of June, July and August 
and to review activities of one of 
the most successful spring seasons 
in the history of the company. 

Approximately 150 company field 
executives and distributors’ repre- 
sentatives attended the _ session 
which was devoted to discussions 
of the summer sales and advertis- 
ing campaigns particularly in re- 
lation to the increased volume 
now being attained by the com- 
pany. W. F. Hafstader, general 
sales manager, conducted the 
meeting. 

“The entire dealer organization 
is geared to a new pace after 
having experienced during the 
past eight months the best retail 
volume in a decade,” Hufstader 
said. “All indications are that the 
summer months will prove excep- 
tionally satisfactory from the re- 
tail standpoint, maintaining the 
gains that have characterized the 
company’s business throughout the 
first half of the year.” 

Other executives addressing the 
meeting included Harlow H. Cur- 
tice, president, who outlined the 
company’s manufacturing objec- 
tive for the remainder of the 
summer; C. A. Chayne, chief en- 
gineer; T. H. Corpe, director of 
advertising and sales promotion; 
H. J. C. Miller and O. L. Waller, 
assistant general sales managers. 


It was announced that a series 
of dealer meetings in zones and 
distributorships throughout the 
country will be held following the 
factory session . 


Cadillac-LaSalle 


Sales are Strong 


DETROIT.—Continued strength 
in the high-priced car market is 
indicated by final Cadillac-LaSalle 
sales figures for May. 


Retail sales volume was higher 
than in any May since 1930, the 
report reveals. The increase was 
17 per cent over May, 1935 sales. 
The best showing, however, came 
in the last 10 days of the month 
when retail deliveries exceeded 
those in the same period of 1935 
by 21 per cent and were surpassed 
by only one 10-day sales report 
during the present year. 

“The optimism of our sales or- 
ganization regarding future pros- 
pects,” said Don E. Ahrens, sales 
manager, “is indicated by the fact 
that May dealers’ orders for new 
ears slightly exceed their May 
retail deliveries, and were 33.4 
per cent larger than May factory 
production. 


“Used car inventories are low, 
due to an exceptionally high de- 
mand which during May brought 
an increase of 59 per cent in 
national used car sales over the 
deliveries recorded in May of 
1935.” 





AN INNOVATION in the transportation of trailer coaches to distributors of Covered Wagon 
trailers. This driveaway comprises 11 Covered Wagon units and a similar number of new Hudson cars, 
pictured as the caravan left Covered Wagon plant at Mt. Clemens, Mich., enroute to their Seattle distri- 
butors. Another caravan consisting of 14 Covered Wagon units and new cars are leaving over this 


week-end for Salt Lake City. 


General Motors May Car Sales 
Total 222,603; 134,597 in’35 


NEW YORK. — May sales of 
General Motors cars to dealers 
in the United States and Canada, 
together with shipments overseas, 
totalled 222,603 compared with 
134,597 in May a year ago. Sales 
in April were 229,467. Sales for 
the first five months of 1936 to- 
talled 952,237 compared with 707,- 
372 for the same five months of 
1935. 

Sales of General Motors cars 
to consumers in the United States 
totaled 194,628 in May compared 
with 109,051 in May a year ago. 
Sales in April were 200,117. Sales 
for the first five months of 1936 
totaled 774,695 compared with 
511,053 for the same five months 
of 1935. 

Sales of General Motors cars 
to dealers in the United States 
totaled 187,119 in May compared 
with 105,159 in May a year ago. 
Sales in April were 194,695. Sales 
for the first five months of 1936 
totaled 792,128 compared with 
559,361 for the same five months 
of 1935. 


Sees Business 


Outlook Bright 


NEWARK, N. +. New promises 
of business activity for the east 
are held out by conditions now 
prevailing in the middle west, in 
the opinion of John A. Graham, 
president of Motor Improvements, 
Inec., manufacturer of Purolator 
oil filters for automotive engines. 
Graham has just returned from 
visits to the plants of the Inter- 
national Harvester Co. at Chicago 





and Milwaukee, the Allis Chal- 
mers Co. at Milwaukee, the Fair- 
banks Morse Co. at Beloit, and 
the Waukesha Motors at Wauke- 
sha. 


Graham said that he found all 
these companies, which among 
them manufacture trucks, trac- 
tors, motor-driven farm imple- 
ments and diesel motors, running 
at capacity. 

“Business in these _ centers,” 
Graham said, “is actually running 
well above the usual seasonal 
level and sentiment regarding the 
outlook is universally optimistic. 
Orders from farming communities 
have been in volume not reached 
in recent years and have been 
upon an unusually high cash 
basis. The farmer is evidently in 
stronger position than had been 
supposed.” 


Announce Seven 


Office Changes 
At Continental 


MUSKEGON, Mich. — President 
William R. Angell, of the Con- 
tinental Motors Corp., has an- 
nounced a series of changes in 
the administrative personnel of 
the firm, including the assump- 
tion by himself of the office of 
treasurer in addition to that of 
president, 


Other changes included: Judge 
George M. Clark, director, elected 
secretary to succeed W. Craig 
Keith who has resigned to be- 





WHEN 


OLDSMOBILE’S GOODWILL caravan rolled into Fort 


Worth, it was greeted by a large group of prominent citizens. Here 
Old Scout is shown with Amon Carter, (in the driver’s seat) publisher 
of the Fort Worth Star Telegram and one of Texas’ most famous 
citizens. Beside him is W. J. Monnig, chairman of the Frontier Cen- 
tennial Exposition, which opens in Fort Worth July 1 





come assistant secretary of the 
Chrysler Motors Corp., B. F. To- 
bin jr., former treasurer, now 
vice-president in charge of sales, 
with offices in Detroit; L. P. Kalb, 
vice-president in charge of manu- 
facturing and engineering; Clar- 
ence Reese, vice-president and as- 
sistant general manager; H. W. 
Vandeven, former auditor, assist- 
ant treasurer, and C. R. Phillips, 
auditor. 


Auburn Elects 
New Officers 
And Directors 


AUBURN, Ind.—At the directors 
meeting of the Auburn Automo- 
bile Co. this week, the following 
officers and di- 
rectors were an- 
nounced: E. L. 
Cord, chairman 
of the board; 
R. H. Faulkner, 
president; A. H. 
McInnis, vice- 
president and 
director to suc- 
ceed H. T. Ames, 
who resigned to 
become vice- 
president and 
director of Cord 
Corp.; Arthur Landis, vice-presi- 
dent and director; R. S. Pruitt, 
secretary and director. 


Faulkner announced that R. S. 
Wiley has been appointed general 
sales director for Cord and Au- 
burn cars. L. R. Jones has been 
appointed chief engineer. 


May Sados Hit 
Six-Year High 
At Studebaker | 


SOUTH BEND.—Record break- 
ing Studebaker factory sales and 
dealer deliveries are reported by 
Paul G. Hoffman, president of the 
Studebaker Corp. Factory sales of 
Studebaker passenger cars and 
trucks to dealers (including ex- 
port) for eight years were as fol- 
lows: 


R. H. Faulkner 


Jan.-May 
Inclusive 
50,533 
28,548 
29,150 
28,694 
17,599 
24,624 
25,812 
40,008 

Retail deliveries by Studebaker 
dealers in the United States only 
were 8,440 in May, which sub- 
stantially exceeded every one of 
the preceding 81 months. 

Dealer stocks decreased as sales 
to the public were in excess of 
dealers’ purchases from the fac- 
tory. 





AUTOMOTIVE DAIL 


AMA Safety Textb 


New York Auto Doings 
Chronicled by Mountsier 


By 


NEW YORK.—The mayors of 
400 cities throughout the country 
are receiving from the safety traf- 

fic committee of 
Pr’ the Automobile 

é 
: Assn. copies of 
a textbook de- 
veloped especi- 
ally for use in 
schools for traf- 
fic violators and 
applicants for 
drivers’ license. 

Cities already 
having such 
schools’ include 
Detroit, Milwaukee, Evanston, IIL, 
Wichita, Kan‘, Norfolk, Va., and 
Berkeley, Calif. None of the 
schools in these cities has had a 
carefully prepared course of in- 
struction, and the textbook pub- 
lished by the AMA is intended to 
provide in proper form for the 
municipalities’ teachers, usually 
police and court officers, all the 
material they require. 


Detroit Using Book 

The textbook, which bears the 
title of “You and Your Car on 
City Streets,” is largely the work 
of Ralph L. Lee, of General Mo- 
tors Corp., who is a member of 
the Detroit safety traffic sub-com- 
mittee of the AMA. Detroit’s traf- 
fic school is immediately making 
use of the textbook along with 
charts and safety paraphernalia in 
connection with the instruction of 
traffic violators sentenced to the 
school. 


E. P. Mauder, general manager 
of the Cadillac Motor Car Co.’s 
New York branch, presided over 
something new in the way of au- 
tomotive parties on Tuesday. It 
was a get-together of Old Timers 
and New Timers with the last 
words in 1936 Cadillac automobiles 
and a 1903 one-cylinder Cadillac 
as the means of transportation 
from the Cadillac headquarters on 
Auto Row to luncheon at the New 
York Athletic Club by way of 
Cadillac’s 10-story service plant on 
W. 57th St. 

The New Timers were the lead- 
ing automobile editors of news- 
papers published in Manhatten, 
and the Old Timers included the 
AMA’s Alfred Reeves, the Auto- 
mobile Merchants Assn. of New 
York’s David Fenner and Harry 
Bragg, the Automobile Club of 
America’s Elmer Thompson sr., 
Duncan Curry’s Duncan Curry, 
Roosevelt Speedway’s George Ro- 
bertson, Korbel & Colwell’s Worth 
Colwell, and Cadillac-LaSalle- 
Oldsmobile’s Eddie Mauder, Art 
Randall and old Sam Oldsmobile 
Marks. 

Somewhere in and between the 
two groups were The New York’s 
G. F. T. Ryall, Automobile Topics’ 
Doc Pope and Cadillac’s Sales 


Bob Mountsier 


Manufacturers 








BOB MOUNTSIER 


Manager Saunders and Service 
Manager Moutier. 

In informal talks after the 
luncheon the Old Timers ran the 
gamut from the ’90’s to 1936, with 
“good old days” honors to Al 
Reeves, Dave Fenner, Elmer 
Thompson sr., and the one-lunged 


Cadillac. 
teeves Reports Output Good 
Reeves, who returned this week 
from a trip out among the manu- 
facturers and SAE boys reports 


that passenger car production is | 
holding up better than had been | 


expected, although there is natur- 
ally a slowing down at this time 
of year, while truck production is 
continuing to increase, with a 
record half year certain for 
trucks, not only in production but 
also in registrations. 

Says Reeves: “If the railroads 
get permission to put store door 
delivery in operation—and it is 
reasonable to expect that they will 

then the whole truck business 
will move even further’ forward. 
In addition, the co-ordination of 
highways and railways so long 
talked about and desired will be- 
come effective, both to the bene- 
fit of the public and to increased 
transportation and profits to 
everyone.” 

One of a series of 21 gatherings 
being held in the principal cities 
of the country, a meeting of au- 
thorized United Motors distribu- 
tors and service station owners 
was conducted at the Hotel Astor 
on Thursday by F. A. Oberheu, 
UMS’s general manager, assisted 
by W. H. Ejichelberger, general 
sales manager. L. W. Martin, New 
York zone manager, presided. 

Packard Gives Dinner 

Packard Motor Car Co. of New 
York gave a testimonial dinner 
at the Hotel Astor the other night 
to its general sales manager, John 
C. Chadwick, and Comptroller 
Charles F. Hoffman, each of 
whom recently completed 20 years 
of service with that organization. 

Frank Briscoe, president of the 


company which manufactured the | 
| famous 


Brush runabout back in 
1908 and vice-president of the one 
time United States Motor Co., 
stopped off in New York this week 
to see old friends. He was on his 
way to Nova Scotia for the sum- 
mer. Briscoe is at work on a book 
of economics, which will treat of 
this country’s automobile industry 
as an outstanding example of the 
advantages accruing to an indus- 
try that tries to give more in 
value each year to its customers. 

On June 25 the New York State 
Motor Truck Assn. will hold its 
26th annual outing, in conjunction 
with the Motor Maintenance Club 
as in recent years. The Travers 
Island Club House of the New 
York Athletic Club will again be 
the place, and the famous “gift 
bag” will again be featured. 


“Drive-In” Theatre 
Turns Away Crowds 


WEYMOUTH, Mass. 


England’s first “drive-in” movie 


New | 


theater was started here a few | 


days ago, with the capacity of 
500 cars filled and many hundreds 
more turned away. 

Cars drive in double lines be- 
fore the ticket office and into 
broad aisles preceded by ushers 
on bicycles waving green flash- 


lights who guide them to positions | 


on the ramps, of which there are 
seven constructed of solid con- 
crete. These are 
every car occupant has a perfect 
view of the huge asbestos screen, 
and can hear all of the projected 


so built that | 


| Shadow box to protect 
| storms. 





sound. There is 50 feet of space | 
is a thick wood at the back. 


between the ramps, which are 


graded so that cars roll 
and swing around to leave. 


The screen is set in a large 


There are 22 


ers, operating on bicycles and 
equipped with 
two patrols, to note how 
ramps are filling up. 

The plant covers eight acres 
and the management has six acres 
more on each side for use if nec- 
essary. A high board fence sur- 





down 
easily when brakes are loosened | 


it from | 
ushers, 
dressed in white shirts and trous- | 


non-breakable, | 
glare-proof green flashlights, and | 
the | 
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Old Timers at a party staged by E. P. Mauder, general manager 


of the Cadillac Motor Car Co.’s New York branch, rode in these cars. In the 1903 one-cylinder job are: 
Left to right, rear seat, are Fred McAllister, N. Y. Journal of Commerce, and David Fenner, president of 


the Automobile Merchants’ Assn. 


the Automobile Manufacturers’ Assn. 


Automobile Club of America. 


At the wheel is Alfred Reeves, vice 


Interest in Cars Runs High 
At Texas Centennial Exhibit 


DALLAS, Tex. 
Centennial 
its first week, interest in the auto- 
motive exhibits continues 
abated. 


A large percentage of visitors 
at the exposition grounds are in- 
specting the displays of General 


un- | 


As the Texas| speaker is being used by police | 
Exposition winds up|on the grounds, one of four cars| 


| permitted inside the gates. 

| The official photographer’s car 
|}is a third Oldsmobile to be seen 
|on the grounds. Four other Voice 
of Safety cars have been loaned 
|to aid in handling the heavy ex- 


-president and general manager of 


Beside him is Elmer P. Thompson sr., general manager of the 


De Soto Dealers 
| Visit Factory 
_ For Driveaway 


DETROIT.—Two groups of De 
| Soto dealers, one from each side 
|of the Mason-Dixon line, were 
guests of the company this week 
for a two-day program of sales 
meetings and inspection tours 
through the De Soto and Plym- 


Motors, Ford and Chrysler, which | position traffic. Two of them are outh plants. 


are the biggest on the grounds. 
All three are air conditioned 
which makes them even more at- 
tractive to the visitors. 


| being utilized by Chief Robert L. 
| Jones, of Dallas, to aid in direct- 
|ing traffic at parades or other 
large gatherings. Two others have 


The combined party numbered 
86 dealers and salesmen, repre- 
| senting six different states. George 
P. Dean, De Soto regional man- 


Automobiles of all General Mo-| been turned over to Captain Lee | ager in Atlanta, brought dealers 
tors divisions are being exhibited | Miller, of the Texas state high-| from Georgia, Alabama, Florida, 


although the music of Jan Garber 
and the cool building are 


exposition. The 1800 seats in the 


building are full all afternoon and | 


evening. 

The Chrysler building, 
terior adorned with unusual mu- 
rals, likewise reports great suc- 


cess in the matter of attendance. | 


All Chrysler-made cars are on dis- 
play as well as air-conditioning 
units of the Airtemp division. 

The Ford building is the largest 
on the grounds. 
Ford displays at Chicago and San 
Diego, the Dallas structure is air 
conditioned. 

Of individual units of the 
rious manufacturers 
has so far been quite active in 
Dallas. One of the Voice 


Safety fleet, equipped with loud 


the | 
| main attraction for visitors to the 


its ex-| 


Similar to the | 


va- | 
Oldsmobile | 


of | 


| way patrol, for use on main high- 
| ways leading into Dallas. 

Many automotive’ executives 
visited Dallas just before the 
opening and a large number were 
|} there on opening day. Included 
among these were K. T. Keller, 
president of the Chrysler Corp., 
Emerson J. Poage, advertising 
director for Dodge, William C. 
Cowling, sales manager for Ford, 
D. E. Ralston, vice-president of 
Oldsmobile. George Browder, of 
the Oldsmobile sales department; 
L. J. Blunden, regional manager 
for Oldsmobile in the southwest; 
W. J. Bryan, Oldsmobile zone 
manager at Houston; C. C. Le- 
wald and W. H. Mason, of the D. 
P. Brother Co., Oldsmobile adver- 
tising agency; Jack Dineen, ad- 
vertising manager for General 
Motors and others. 


| Petersburg, 


North Carolina and Tennessee. 
The second group came from 
| Ohio, led by F. D. Lennon, Cleve- 
land district manager. 

At the end of a two-day sched- 
ule of entertainment here, June 
8 and 9, the southern contingent 
drove away new De Soto cars. 
The Cleveland group, consisting 
of dealers and salesmen who won 
places on the trip in a local con- 
test, remained in Detroit the sec- 
ond evening as De Soto’s dinner 
guests. 

Both groups were also guests at 
a club breakfast of the Detroit 
|De Soto dealers, where official 
presentation was made of De 
Soto ring prizes to winning sales- 
men in the southern group for 
completing demonstration quotas. 
| Among the winners were J. Mar- 
|vin Mangum of Durham, N. C.; 
|G. Dewey Mosher of Savannah, 
|Ga.; and R. B. Huffman of St. 
Fla. 


Cord Convertibles 


37% of Shipments 
AUBURN, Ind. — Thirty-seven 
per cent of Cord sales in May 


| were convertible models, it is re- 


ported. The demand for year- 


|round phaetons and coupes, it is 
| said, is unusually high, and comes 


| cent election of C. 
|; aS 


from all parts of the country. 

Shipments of convertibles in 
June will be greater than in May, 
and probably will reach 50 per 
cent of total shipments, it is ex- 
pected. 


Ballentine and Smart 


Are Promoted by I.H. 
CHICAGO.—Following the re- 
R. McDonald 


vice-president in charge of 


| manufacturing, International Har- 


| vester 


IT’S ALL IN FUN and Jack Dempsey, center, isn’t really go'ng to 
hit W. S. Knudsen, General Motors vice-president. M. E. Coyle, Chev- 
rounds it on three sides, and there | rolet president, left, watches Jack’s demonstration at the GM boxing | comes works manager in charge 
tournament finals at Flint last week. 


Co. announces two other 
promotions. James M. Ballentine 
is appointed manager of manu- 
facturing, and C. H. Smart be- 


of the automotive group. 
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One sacred pledge we make our friends here 
and now. This publication, God willing and so 
long as it is in our charge, will never champion 
the cause of any individual or any corporation 
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tive industry as a whole. Nor will its columns 
be used to spread gossip or inflame prejudice. 
It will confine itself to the upbuilding of the 
industry it is pledged to serve, wholly through 
the dissemination of NEWS which is timely, 
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authentic and of value—(ADN 6-10-1933) 
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“Compared With 1929°’ 


UF TO NOW we have been prone to compare all per- 
formance with the record year of 1929. During the 
dark days of depression we nursed optimism along with 
the statement that comparisons with 1929 were not fair 
since 1929 was an “abnormal” year. Now there seems a 
chance that in an automotive way, at least among certain 
units, our future references will be made to 1936. 


During the first six months of 1929, the “abnormal 
year” in which our previous record for new passenger car 
registrations was made, the industry registered 2,155,357 
units. Our first six months’ registrations this year are 
likely to total about 1,700,000. In 1929 the registrations 
during the first half of the year accounted for 55.54 per 
cent of the entire year’s total and the final quarter ac- 
counted for only 15 per cent. 


In 1935, under the new announcement dates, 22 per 
cent of all cars registered during the year were registered 
in the final quarter. Thus even though we are now behind | 
1929 at the halfway mark, there is a chance that this 
margin may be made up in the final quarter. Of course, 
we must anticipate the usual let down just previous to 
new model announcements, which will place a greater) 
burden on the final quarter, if we hope to match the 1929 
record. On the other hand, the figures to date indicate 
that 1929 records were not made purely through the 
whims of the gods of chance and that they are attainable 
again. 

Governors by Mandate 

cy" ANOTHER PAGE in this issue is printed a state- 

ment by Arthur A. Bull, of Handy Governor Co., 
relative to the use of automotive speed governors. We 
believe dealers could well serve their own interests by 
calling this article to the attention of civic authorities in 
their communities who may now feel that speed govern- 
ors are the answer to safety problems. 


Automotive Daily News has consistently maintained | 
that laws requiring the installation of governors on cars 
would be retrogression rather than progress. We are 
firmly convinced that there are uses for governors, such 
as Mr. Bull points out, where they are of real value. But 
as he further states, a law requiring governors on all cars 
would result in development of low powered engines in- 
capable of more than the legal governed speed, with the 
result that need for governors would be obviated. 

As much as we would regret the loss of market by gov- 
ernor manufacturers, we feel that such action would cut 
even more deeply. It would place the present day car 
from a performance standpoint about on a par with the 
cars of a quarter of a century ago. 





Saturation Points 


RESIDENT HARRY KLINGLER of Pontiac told mem- 

bers of the Detroit Adcraft Club last week that if our 
national registrations of passenger cars were at the same 
rate of density as that in Los Angeles County, Calif., our 
present registration would be 83,000,000 cars, rather than 
26,000,000. This would seem to quiet saturation talk 
even though we never reach that high goal. 


| and 


By the Publisher 


TEXAS 
LEADS 
AGAIN 


The city of Beaumont, 
Texas may celebrate 


by being the first to 
put in operation the ALL-STOP 
signals which were first suggested 
in this column in April of this 
year. At least, we have had an 
inquiry from John D. Southwell, 
superintendent of the Signal De- 
partment of that city asking us 
for “complete information and 
prices on the new ALL-STOP sig- 
nals.” Naturally, this pleased us 
mightily because we believe most 
sincerely that the _ universal 
adoption of such a system would 
save untold hours of waiting at 
intersections where there is actu- 
ally no need for the _ present 
STOP-AND-GO signals, at the 
same time reducing the number 
of accidents arising from drivers 
who insist on “trying to beat the 
lights.” 

ok ok * 

OF COURSE we have written 
to Mr. Southwell, that ADN has 
nothing to sell in connection with 
this plan, nor do we hope to profit 
in any shape or manner from its 
adoption. In commenting on the 
plan (ADN May 23) Burton 
Marsh, director of the Safety and 
Engineering department of the 
American Automobile Assn. stated 
that in his opinion most of the 
present stop-and-go equipment 
could be utilized by making slight 
mechanical changes. It is obvious 
too, that where new equipment is 
to be installed the simple system 
of alternating, flashing red and 
amber lights, as suggested would 
cost much less than the mechan- 
ically timed stop-and-go signals. 

+. * * 


OUR ONLY PURPOSE in call- 
ing attention to our publication 
copyright which covered’ the 
original sketch of the proposed 
lights was to thus prevent any 
manufacturer from patenting a 
scheme which ADN wished to 
contribute to the welfare of the 
industry it serves. We will, how- 
ever, welcome for publication in 
these columns reports of any ex- 
periments being made with this 
plan and particularly of photo- 
graphs showing it in operation. 
Other publications are free to 
make use of the illustration or 
any material regarding it which 
we have published, subject only 
to the usual credit being given 
ADN. 

os x * 
AN But changing the 

ALMANAC subject rather 

ALIBI abruptly, we might 

as well break down 
admit that the Automo- 
tive Almanac for 1936 will not 
be mailed as we had hoped with 
our issue of June 24. The rea- 
son: It will not be completed. 
The alibi: There are many gov- 
ernment and other statistics, ab- 
solutely essential if the Almanac 
is to be “bigger and better” than 
its two predecessors which are 
not yet procurable. Probably the 
real reason is that, after all, we 
are not book publishers or else 
we would never have publicly an- 
nounced the publication date of 
an edition which is going to be 
as sizeable as this one now shows 
promise of becoming. However, 
the first section of the book will 
be on the presses before you read 
this. Others will be put to press 
just as rapidly as the final tabu- 
lations are completed and what 
with the holidays, et cetera, ap- 
proaching it is quite possible that 
not many of you would have no- 
ticed that we missed our publi- 
cation date if we had not called 
it to your attention. There is 
therefor still time for you to 
order extra copies of the 1936 
Automotive Almanac, (which will 
answer authoritatively practi- 
cally any question ever asked 
about this big industry of 
ours) and the price per copy is 
$1.50 to our regular subscribers 
and $3 per copy to non-sub- 
scribers. There is also time for 


that state’s Centennial | 











t= FIRST HALF YEAR 
NEW PASSENGER CAR |i 
REGISTRATION ff 


— JUNE 


355,000 


— MAY 


360,000* 


APRIL 


398,000 


MARCH 


302,000 * 


FEBRUARY 


(76, 


668 


— January 1936 
782 


215 


Summer Temperatures 


In This 


Corner 


The views expressed in this column are those of our readers 
are invited to use this space for voicing their opinions or ideas. 


and do not nec: 


y coincide with of the 


editors. 


Anonymous contributions will not be accepted but confidence will 


be observed upon request. 


Service 

I have read the editorial titled 
“Spring Cleaning,” which ap- 
peared recently in the Automotive 
Daily News, and wish to take this 
opportunity to tell you that we 
are heartily in accord with your 
attitude toward the modernizing 
of service stations. 

It is gratifying to see an occa- 
sional article of this sort concern- 
ing a Chrysler Corp. account and 
I hope that you get an increasing 
amount of such material for fu- 
ture use. You can be sure that 
it is well received both by dealers 
and factory personnel.—T. W. 
Moss, manager Chrysler Motors 
Service Dept., Detroit. 


Road Plan 


On the front page of the Auto- 
motive Daily News, under date 
of Saturday, May 2, we have noted 
an artist’s conception of an eight- 
lane coast-to-coast 
way. 

We note that the program is be- 


ing sponsored by the Pittsburgh | 
| taken care of, as every new mo- 


I very much disagree with the | tor car has paid 3 per cent tax, 


Pittsburgh Motor Club on this | 


Motor Club. 


idea of a highway. My idea of a 
highway would be to have a strip 
that divides the lanes to take care 
of the middle-of-the-road hogs. 
In other words, it would be a 
one-way traffic on either side, and 
I am enclosing herewith clippings 
of same and I would like to have 
you give this a write-up and in- 
sert cut. After so doing, forward 
same to the Pittsburgh Motor 
Club. 

Many accidents in our state 
have happened through improper 
highway marking. For instance, 





you to make sure that your prod- 
uct is represented in the adver- 
tising columns of the Almanac 
or in the Buyer’s Guide which it 
will contain, but you must hur- 
ry.—G.MS. 


super-high- | 
| concrete posts and steel on each 








for pedestrians walking on paved 
highways there should be signs 
up as follows: “Walk Left—Face 
Approaching Traffic.” Going up 
grades there should be an orange 
painting in the center of the 
pavement, a sign up on the side, 
“No Passing Over Orange Line on 
Crests of Grade.” Each city 
should have the same traffic 
rules and regulations, having all 
stop and go lights on the sides 
at intersections. There should be 
a sign under the stop signs, work- 
ing with the stop light signs, 
telling pedestrians when to walk 
and when not to walk. That is 
being used in some cities now. 
Stop buttons should be placed on 
a short steel post on the right 
side of the highway, with red 
glass signs on them for night 
driving. 

Many places the highway de- 
partments have left deep ditches 
where roads make a curse, very 
narrow bridges and culverts with 


improve- 
properly 


end and many other 
ments that could be 


as well as gas tax. The money has 
been diverted to other uses in 
place of taking care of these 
items. 


While we do not want to criti- 
cise the highway departments, in 
fact, we are unable to do so, as 
most of us want paving and good 
highways and still complain on 
paying taxes and the amount of 
the license plates reduced. Where 
this is done, naturally, the high- 
way department runs out of 
funds. 

Many articles have appeared 
in magazines and papers, as well 
as over the radio, but most of 
them have failed to get at the 
real root of the cause. 

The manufacturers have tried 
to build motor cars safely, while 
they have been progressing rap- 


(Continued on Page 21, Col. 3) 
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WEST END AVENUE at 78th STREET 


DG ., Control Park West! 


Central Park West is one of New York’s 
better addresses. The district of that name 
is lined with towering, pretentious hotels 
and apartments, impressive town houses. 
Third wealthiest New York district, it has 
a median annual family expenditure of 
$8,702. Despite the fact that the district 
is in Manhattan, about one family in twelve 
bought a new car in 1935. Total new car 
sales in that period were 2,643, including 
145 Packards, 63 Cadillacs, 52 LaSalles, 
28 Lincolns, 6 Pierce Arrows—and 542 
Fords, 355 Chevrolets, 313 Buicks, 283 
Plymouths, 213 Oldsmobiles, 184 Pon- 
tiacs, 179 Dodges. 

If you want your advertising to do its 
best job in this district, you need The 


News. The News in the past nine years has 


increased its circulation here 105%; now 
serves 25.824 of the district’s 32,695 


families, a coverage of 79%. 


In nine years, in the nine richest 
districts in New York City, News 

. . . anor 
circulation has increased 120% 


. ++ gained in every district. 


The News is the best medium for reach- 
ing your best car customers— regardless 
of price range. It is the only paper giving 
majority coverage of your high-priced 
prospects, and also majority coverage of 
the middle-class volume car market, And 
in seven of the nine wealthiest districts of 
New York City, it reaches more families 
than any other medium. Are you getting 


all you should from The News audience? 


THE _®™ NEws 


La 


( 
NEW YORK’'S “<> t=” PICTURE NEWSPAPER 


Tribune Tower, Chicago + Kohl Bldg., San Francisco + 220 East Forry-seconp Strrer. New YORK 


a: 


CENTRAL PARK WEST at 91st STREET 


~ 


79th STREET from COLUMBUS AVENUE 





Minute. 
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Riderniead Lubrication Sends Profits Skyward 


LUBRICATION WAS ONLY A SIDE LINE with Brokaw-Bauer, Ltd., Chevrolet, Los Angeles, before the department was cleaned up. 


business and its appearance was not attractive. 


Given a thorough cleaning, painting and modernization, it came out the attractive section at the right, 


equipment was installed. The company now employs a follow-up system and reports that it is getting new business and profits. 


Los Angeles Chevrolet Dealer 
Charts Record of Increase 


By E. M. LUBECK 


Actual daily sales in the modernized lubrication depart- 
ment of the Brokaw-Bauer Co., Chevrolet dealer in Los 
Angeles, for the first month after the changes were made, 
show that cleaning up the department and making it at- 
tractive to the car owner pays. The accompanying 
chart tells only a part of the story. In April this year 
lubrication brought in $613.25 while service work sold 
through the increased number of car contacts amounted 
to $2,857.95. Going back to Sep-@——————— 
tember, 1935, when the lubrication | ang the average lubrication in- 
department received its  first|come was $2.20 per car as com- 
cleaning up, customer labor for/ pared with the 
oe company amounted to $3,5 558 | 


Ponivincinig 


PERFORMANCE 


two-gun washer for 
the big station. Twelve 
Only 36”x24™% 


For the larger station. 


No. 608 Delivers 6 gallons per 


Only 36”x22%” floor space. 


No. 610 4 


gallons per minute. 
floor space. 


ILES full of letters — expert testimony — massed 

proof. “Five years”—“seven years”—“twelve years” 
of trouble-free heavy duty performance. “20,000 cars 
washed”—and so on. 


Profits earned and costs cut. Green men quickly 
expert and experts increasing output. That is be- 
cause Manley Car Washers are always ready for the 
toughest job—engine, body, or underbody. Manley 
Washers always give you pressure, volume and clean- 
ing stream control—always turn out perfect work in 
the shortest time. 


Ask your source of supplies — or — send for the 
“Manley Man.” 


A“In 
Business 

for Your 
Safety 


MANLEY MANUFACTURING DIVISION ( A 


of the American Chain Company, Inc. 
York, Pennsylvania 


In Business for Your Safety 


AAS TOLD ET 


record of the) 
same month in 1934 when income | 





| tion’s 





was $888.15 and lubrication was 
only $1.25 per car. 

During March this year the lu- 
bricating section went through 
another change. Modern equip- 
ment was put in and prescribed 
lubricants added. Another hoist 
and specialized grease guns were 
made part of the equipment. 
When the department re-opened 
in April after alterations, exact 
records were set up for each day’s 
operation. An average of 10 cars 
per day resulted in actual sales 
on the 268 cars for the month 
averaging $2.38 per car with a 
number of days showing approxi- 
mately $3 per car. Motor oil sales 
were equal to $1 per car as shown 
in the chart. In addition not 
shown in the chart is the record 
of 90 wheel 


lubrication income to 
the month. 
Brokaw-Bauer Co., Ltd., 
does a flourishing business 
ear refinishing and body and 
fender bumping, a complete sec- 


| tion being devoted to that end of | 


the service department. 
The accompanying illustrations 


| show why new life and new busi- | 
ness is coming from the improved | 

| appearance of exactly the same 

| location in the company’s service | 


department. To keep the new sec- 
facilities before the car 
owners, 


systematic follow-up as a _ re- 


| minder to each owner just when | 
his car should come in for service. 


N.Y. Chrysler Men 


‘Stage Driveaway. 


| local 


DETROIT. — Chrysler distribu- 
tors and dealers from the New 
York region, comprising all parts 
of the Empire State except the 


| metropolitan area and portions of 
| adjoining states, 
| troit Monday for a visit to the} 
| various Chrysler plants, followed | 


arrived in De- 


| by a driveaway. The party num- 


| visit to the Plymouth plant, 


| de 


| ber of 125 also conducted 


bered 130 persons. 

Monday’s program comprised a 
the 
Chrysler engineering building, the 
motor parts division and forge 
partment. In the evening, the 
visiting dealers were guests of the 
Chrysler sales division at a din- 
ner and entertainment at the De- 
troit-Leland Hotel, with J. E. 
Fields, president, presiding and J. 
W. Frazer, vice-president, and 
other prominent factory 
tives in attendance. 


Tuesday the dealers visited the | 


East Jefferson Chrysler plant and 
the Kercheval body plant. They 
were guests of the company at 


luncheon and were addressed by | 


leading sales executives. In the 
afternoon, the driveaway of 123 
Chrysler cars started. 

Dealers allied with the Chrys- 
ler-Philadelphia Co., to the num- 


| away from the Detroit plant last 


| 


| 


| week, They were given the same | 


entertainment program staged for 
the New York merchants. 


repack jobs at an} 
average of $1 per car bringing the | 
$703.25 for | 


also | 
in | 





the firm uses a_ special | 
check on each owners car and a} 





execu- | 


| the 


a drive- | 


| another 


SE eer “sit” aE Dany TOTALS 


There was no effort made to get 
Complete up-to-date 
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THIS DAILY RECORD of lubrication sales during April furnishes 


a break down of the various operations needed on modern cars. 
columns serve as a reminder to the operator of what can be sold. 


The 
It 


has proved to be an established sales aid for Brokaw-Bauer, Ltd., 


Los An geles. 


Tulare, Calif. Dain ews 


Citi Code al 


TULARE, Calif. 
car dealers’ code has been in 
operation in Tulare for some 
eight or 10 weeks; and like the| 
codes now operating in| 
other San Joaquin Valley centers, | 
the plan is a success. At least the 
dealers are unanimous in that} 
verdict. 

Patterned after the local code | 
first discovered in Fresno, Calif., 
the code created for the dealers | 
of Tulare is nothing more than| 
a gentlemen’s agreement. There | 
are no long articles of incorpora- 
tion, no long constitution and by- | 
laws, and there are very few 
rules. 


A local motor 


There are just a few lines writ- 
ten down for the guidance of the 
dealers. They all have subscribed 
to their code. To date there has 
not been a single violation, ac- 
cording to 
Ford dealer. 

The dealers meet once 
week for a dinner meeting 
same plan followed throughout 
San Joaquin Valley by deal- 
ers operating under local codes 
and there they get acquainted 
and find that a competitive dealer 


each 
the 


| is not a bad fellow after all. 


“Tales about dealers have been | 
carried back and forth by shop- 
pers,” said Billinsgley. “The cus- 
tomer who was out to sell his 
used car realized that if he could 
get one dealer working against | 
even dealers handling | 


| only by phone and there 


| given every 
| bureau is called. This pass word 


Kenneth Billingsley, | : 


Merchandising 


the same make of car, it would 
mean that he could get more for 
his used car. 

The expense is very low here, 
as elsewhere. A retired school 
teacher, known only to one mem- 
ber of the committee, handles the 
files. This party can be reached 
is a 
secret pass word that must be 
time the appraisal 


is changed every week. 


NOTHING COMPARES WITH 
WONDER WELD 


INSIDE 
# CYLINDER 
CRACKS 


CRACKS 


A Liquid Metallic Preparation--Welds 
Inside Cracks in Cylinder Block--Also 
for making tight Joints--Weld stays tight 


| indefinitely--Will not Clog Radiator. 


Guaranteed 


MILLER MFG. CO. 


1218 Kaighn Ave., Camden, N. J.,U.S.A- 
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1936 May ty Top 1929 Peak, Believes W. R. Tracy 


oO — a - meena a 


Advises Dealers — to Ride Wider Buses O. K. | widening of buses “We can’t get W. E. Fletcher Joins 


he contended. C W i] 
< ‘ > | Representative Ouzts (Green- | yar ooc ndustries 
On ave O J ptimism’ In South Carolina | wood) offered an amendment to] DETROIT.—Gar Wood Indus- 
aa pr - that the buses be/tries, Inc., has appointed W. E. 
5 icetacenminal | COLUMBIA, S. C.—The South| Charged one cent for each mile| Fletcher as sales manager of its 
. DETROIT. ~Puture years hold ; the group with an optimistic talk Carolina House of Representatives | traveled in the state, the money/tank division. Fletcher comes 
greater possibilities for the auto-| on the industry as a whole, and| recently adopted an amendment | t° be used in widening the high-|from the Fruehauf Trailer Co., 
mobile dealer than ever and busi- | W. A. James, in charge of adver-|to a Marlboro County bill, allow-| W@Y8. It was ruled out of order, | where he was manager of the oil 
ness conditions | tising, outlined the Hudson and|ing the use of buses of 96 inches however, on the ground that it| division for the past eight years. 
—— —"s Terraplane advertising plans for| width instead of 90 as under the| W4S @ revenue-producing factor,| Before his Fruehauf connection, 
today a e itl the next few months. existing laws. and as such could not be attached | Fletcher was associated with the 
impossible sar A iti Chairman Neville Bennett of > ees ee Standard Oil Co. 
predict just n ees peng Pag — ua Wave ia ‘inns Gennes The house adopted the wider —_—___—_ 
when the indus- | presentation of medals for sales dd pebtay See ae bus provision and returned the F ] 
Fhgee ge henry t é orm New 
try will reach| records to three new members of | Pointed out that all states in the! Hi! to the Senate for concurrence.|  cHICAG ae arancn ; 
tr} mn Union allowed buses of 96-inch : CHICAGO.—Glenn H. Holmes, 
its peak this|/the Hudson Triangle Club, five width to travel on the highways The measure made no snecific pioneer Chicago Ford dealer, and 
year, Ww. R. gold medals to salesmen who have| put that South Carolina's limit reference to the weight load. Frank H. Yarnall, associated for 
a aad ta reached the Master Salesman| was 90 inches. “The newer and ee ae a — = him 7 — cox ie 
si in . : : 3 : : , s 7 Wy see 7 ant reasurer, ave orme¢ the 
charge of sales point in volume since the first of| safer buses are 96 inches wide, Endurance Run Ford dealership of Holmes-Yarnall, 


of the Hudson the year. Immediately after the! he asserted. CEDAR RAPIDS, Ia.—lIn a 1,788-| Inc., which will be operated at 7616 


ali ; luncheon the delegation was taken i oc . mile high-gear endurance run held|S. Halsted St., in addition to the 
W. R. Tracy Motor Car Co., by special buses to the lot where ‘cee ee ee Causey horey here a Pontiac six driven by Ed| big downtown establishment of Gtean 
Tuesday, told| ?Y SPe ounty) said he was in favor of| Gjark and Mrs. C lark, as relief} H. Holmes, Inc. J. M. Gannon has 


165 dealers and salesman from | ™ore than 160 cars were ready to} increasing the weight for atta averaged 25.9 miles per gal-| been named general manager of the 
the northeastern counties of | P@ driven back to Cleveland. loads but was opposed to any|lon of gas for the entire distance.| new outlet. 


Ohio, representing the sales or- 
ganization of the R. J. Schmunk 
Co., Hudson and Terraplane dis- 
tributors of Cleveland. He said 
1936 sales may better those of 
1929 and that each year from now 
will produce even greater sales 
records. 


Tracy asserted June might be 
the peak this year, with the aid 
of the soldiers’ bonus, and added 
that even then there were con- 
ditions which might keep de- 
mands for cars at top figures for 
a peak still later on. 


Rise Unequaled eres oe 

In outlining the 1936 situation, oe 2 A new Pittco Front for individuality... and a better business! This is how a dealer in Nau- 
which he said is keeping busi-| | = Se co ee gatuck, Conn., used a new Pittco Front to exert a stronger attraction on potential car buyers 
ness going at top speed, he stated ee ae ... and draw their trade. A Pittco Front can give your show room new appeal, too. , 
that out of the last 17 presidential as . 
years, nine had seen business con- : s. . , ; * ms . 
tinuing without interruption be- ge : eee ee page BE : % ees 7 
cause of business conditions at i Pe : ; ae. 
the start of the year and that 
1936 started off with a rise in gen- 
eral indices never before equaled 
in the history of the country. 

“You have only to note what 
has happened in the past 60 days 
or so,” Tracy said. If you 
will note that the general busi- 
ness index has risen from 98.7 
to 102.3 it will be easy to see 
why 1936 is discounting all pre- 
vious presidential years, and pro- 
viding an opportunity for the 
automobile dealer to increase his 
business. At the same time it is 
possible to predict that the in- 
dustry as a whole may establish 
a record equal to, and I think, 
greater, than the top record of 
1929. 

“The early part of the year, MAKE CAR SALES 
or at least the first quarter of 


1936, has not quite equaled the i” 
shipments of the same period of ads 
1929, but registration reports for y 5 
April and those for May show an 
increase. which is sure to be fol- 
lowed by even better marks later WITH : 
on. is tices ti working out a Pittco Front to suit 
wenrdinraneedaantel A NEW your needs and purse. 
‘Dealers’ stocks throughout the We invite you to use the coupon... 


country show only enough cars now... to get our val able f hook 
to take care of a few weeks’ de- Ae , = ree DOO 

mand. The bonus money soon to PI TTCO SHOW ROOM FRONT ! on Pittco Fronts and interior paint- 
be released, plus increases in ing. The illustrations of actual Pittco 
wages and the boom in the build- installations, the statistics and the 
ing industry, will reflect the wage complete information this book con- 


earners’ ability to get back into = ‘ : 
the market and replace the cars tains, will show you the way to bigger 


they have been without for some f f : and better business. 
time. PITTCO Show Room Front gives where if your display rooms hadn’t 

“The used car market sales rec- your show room individuality. had individuality. That’s why so PITTSBURGH TIME PAYMENT PLAN 
ords indicate that better used cars The show room with a Pittco Front many automobile dealers are remodel- 
are replacing those that have been stands out from its com ye Litors a. oe show rooms with Pittco Fronts Take 2 years to pay for your new 
a ae tee Che pee Pew Fears, a0 satck I > l y and why your sales of car hould Pittco Front! Merely make 20% 
that dealers should ride on the catches the potentia car-buyers eye ...an ¥ é cars § y a 
wave of, optimism seen in all ...exerts a stronger attraction... grow if you ‘remodel with one! Our down ree nt ... and then settle 
quarters and demonstrate their and in the majority of cases, gets the staff of experts will render you and the balance in easy monthly install- 
cars, talk cars and cash in on business that might have gone else- your arc -hitect every assistance in ments at low F.H.A. rates! 
the present demand. ¢ ¢ 


“The future,” he continued, “is 


even better, for our observation : aes : , 
discloses that we have now ready CARRARA STRUCTURAL PITTSBURGH PAINT a. _ oo yee ; 
for replacement over 12,000,000 GLASS PRODUCTS 2215-B Grant Building, Pittsburgh, Pa. 











se 
g — fad 
peer ee ees so as) ae 3 











“ 


cars which are four years old and § PITTCO STORE FRONT POLISHED PLATE a Please send me, without obligation, your new book entitled 
over 13000000 which are five METAL T O RK E F KR O N L S GLASS How Modern Store Fronts Work Profit Magic. 


ears old. Included in these fig- : 
ee are trucks. The demand - é PITTSBURGH MIRRORS _glass...metal... paint TAPESTRY GLASS ; Name____ — ae - 


vehicles for transportation of PRODUCTS OF i Street ; s 


goods, materials and supplies as TT S G City a — clade 
shown by recent records is tre- . Pr | B U R H : om 
i ; ‘ i interested in the Pittsburgh Time Pay- 


mendous.” Iam () am not 


; ; PLATE GLASS COMPANY ment Plan. 
A. E. Barit, president, addressed 5 Re 
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Survey Shows Business Within 
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100 Trading Areas Move 


Forward in Improvement 


DETROIT. May witnessed a 
general moving forward all along 
the national business front, with 
an even 100 of the 147 trading 
areas of the United States stand- 
ing within 20 per cent of normal 
at the end of the month, accord- 
ing to the survey of these centers 
conducted by the research divi- 
sion of Brooke, Smith & French, 
Inc., national advertising agency 

At no time _ since recovery 
started have so many of the na- 
tion’s trading areas so closely ap- 
proached normal business condi- 
tions, the survey points out. 

“Of the 100 areas in the ‘silver | 
lining zone,’ 11 now stand at nor- | 
mal or above, while 49 others are 
within 15 per cent of their normal | 
line,” reads the report. “The wide- | 
spread character of the improve- 
ment is shown by May gains in 
82 areas. There were declines in 
50 areas and 15 remained without | 
change.” 

Contrast to 1935 

At the end of the month, the} 
national business index stood at | 
16 per cent below normal, While 
this was 1 per cent under the pre- 
ceding month, it formed striking 
contrast to May, 1935, when busi- 
ness was 31 per cent below nor- 
mal. 

The greatest May gains, with 
indexes improving 5 per cent or 
more over April, were registered 
in these areas: 

Aberdeen, Akron, Altoona, Au- 
gusta, Bakersfield, Binghampton, 
Camden, Cincinnati, Cleveland, 
Dayton, Dubuque, Evansville, 
Fargo, Grand Forks, Greenville, 
S. C., Harrisburg, Jackson, Miss., 
Knoxville, Memphis, Newark, 
New Haven, New Orleans, Osh- 
kosh, Richmond, Saginaw, Shreve- 
port, South Bend, Springfield, II1., | 
Tulsa, Wheeling and Williams- 
port. 

Many Near Normal 

These areas were closest to 
normal at the end of May, with 
indexes not more than 10 per 
cent below the line: 

Albuquerque, Bakersfield, Ban- 
gor, Billings, Binghampton, Boise, 
Charleston, W. Va., Cheyenne, 
Colorado Springs, Columbia, S. C., | 


| will 


Dallas, Denver, Detroit, Fargo, 
Grand Junction, Green Bay, Har- 
risburg, Hartford, Houston, In- 
dianapolis, Jacksonville, Man- 
chester, N. H., Miami, Milwaukee, 
Oklahoma City, Peoria, Phoenix, 
Portland, Ore., Reno, Richmond, 
Sacramento, 
City, Shreveport, St. Paul, Terre 


Haute, Tulsa, Washington, D. C.,| 


Wilmington, Winston-Salem and 
Yakima. 


Brophy to Direct Sales 
For New Mullins Trailer 
DETROIT.—Paul F.. Brophy has 

been appointed general sales man- 

ager of the new trailer division of 
the Mullins Mfg. 
Corp. of Salem, 
Ohio, it was an- 
nounced this 
week by Charles 


C. Gibson, presi- 


dent. 


Brophy has} 
several | 
motor car| 
manufacturers, | 


served 


not only as an 
executive, but 
as a distributor 
and dealer dur- 
ing the past 20 years. 

‘The company will be in full pro- 


Paul Brophy 


duction of the Mullins Red Cap | 


Utility Trailer by July 1 and is 
already tooled up to manufacture 
1,000 units per week. 


100 Dodge Taxicabs 
In Missouri Driveaway 

DETROIT.—Though the con- 
tinued record demand for its 1936 
models makes 
the Dodge division of Chrysler 
Corp. to distribute its daily out- 
put of cars with an even and 
impartial hand, one order is go- 
ing out as a single delivery. 

The order calls for 100 4-door 
touring sedans destined to be 
operated as taxicabs by the Yel- 
low Cab Co., of Independence 
Mo. To hasten delivery, the cars 
be driven from the factory 
this week by crews of men spec- 
ially organized for the driveaway 
by the Independence Dodge 
dealer. 


The next great bearing 


developmen 


from New Departure— 


it has always 


been so 


Nothing Rolls like a Ball 
No Other Form so Strong 


NEW DEPARTURE 


THE SORGOGLD) STEEL BEARING 


Saginaw, Salt Lake | 





it necessary for | 





16% of Normal 


STRONGER UNDERCARRIAGES for house trailers are expected to be required soon, so the Sagi- 
naw Stamping & Tool Co., Saginaw, Mich., designed what is said to be the first all-steel trailer chassis 
ever offered. Pictured here, left to right, are: Alex Pribil, president; Max Pribil and Ray Harroun, 
famous old-time race driver, who engineered the job, with the new Race-A-Way trailer chassis. 





Harroun 


Ray 


Develops 


New Steel Trailer Chassis 


SAGINAW, Mich.—What is be- 
lieved to be the first steel, inde- 
pendently sprung two-wheel house 
trailer chassis, has been developed 
here by the Saginaw Stamping & 
Tool Co. 

Announcement of the 
chassis comes from Ray Harroun, 
chief engineer of the firm and 
winner of the first 500-mile 
Memorial Day race at Indian- 
apolis which was run in 
chassis for the past year 
or so. 

“Our house trailer chassis,” 
declares, “comprises a well trussed 
steel frame mounted on _ coil 
springs with hydraulic shock ab- 
sorbers inclosed within the coils. 

“It is a very rigid undercar- 
riage within itself, requiring no 
special bracing in the body super- 
structure, and is particularly 


adaptable for collapsible house car | 
construction, or for vehicles used | 


for sales promotion purposes with 
requirements for carrying consid- 
erable loads in the way of sample 
merchandise, etc.” . 

That legislation 
stronger specifications 
trailers is on the way 
states is the belief of 
who says: 

“The principle 


force 
on house 
in many 
Harroun, 


to 


advantage of 


|Swedish New Car Sales 


Hit 3,115 for Quarter 


new | 


1911. | 
Harroun has been engineering the} 
|} new 


he | 


{this independent spring wheel 
|}construction is the absence of a 


trailer axle, increased road clear- | 


ance, lower floor level and greatly 
improved roadability and riding 
qualities. 

“We have adopted a rather 
|}unique method of expanding our 
| activities in this trailer equipment 
field, due largely to the large 
number of house trailer builders 
starting up all over the country. 

“We are establishing what I 
would call ‘manufacturing dis- 
| tributors,’ practically one in each 
state. In addition to their usual 
sales and distributing responsi- 
bilities in their zone, they will 
have a factory and fabricate the 
complete chassis, built up of 
knock-down units which we 
manufacture here at our home 
plant in Saginaw. All national 
advertising, engineering and gen- 
eral administrative will also be 
handled by the home office in- 
| cluding co-operative buying for 
all of the units, enabling them to 
share in the benefits 
purchase of material.” 


Cae 





PON 


WASHINGTON.—New pas- | 


senger car registrations in Sweden 
during the first quarter of 1936 
totalled 3,115 units compared with 
2,040 units in the corresponding 
period of 1935 and 2,480 units in 
the fourth quarter of 1935, accord- 
ing to the Automotive Trade Divi- 
sion of the U. S. Department of 
Commerce. 

More than 50 per cent of sales 
of passenger cars in Sweden in 
the first quarter of this year were 
in the low priced group. The bulk 
of the remaining sales were re- 
corded in medium priced makes 
although the demand for high 
priced units was more active. 

American manufacturers sup- 
plied 2,310 units, of 75 per cent of 
the total sales in the first quarter 
of 1936 and 1,590, or 78 per cent, 
in the corresponding period of 
1935. Sales of the Swedish Volvo 
almost doubled in these compar- 
ative quarters but its share of the 
market increased by only about 
% per cent to slightly less than 
4 per cent. Dealers believe that 
sales in the second quarter will 
exceed those of the corresponding 
period of 1935 by a wide margin. 


Contract Awarded 
DAYTON, O.—Contract for an 
office addition at the Dayton Rubber 
Mfg. Co. was awarded Wednesday 
to Harry Stock & Son, according 
to announcement by Geyer & Neufer, 
architects. The total contract calls 
for an expenditure of approximately 

$15,000. Work has been started. 


cially are boosted by the board, 
accessories manager. 





will | 


of volume | 


Average Haul 
- For Motor Truck 
Set At 110 Miles 


NEW YORK. The average 
length of haul of over-the-road 
motor trucks is now about 110 
miles, the Motor Truck Commit- 
tee of the Automobile Manufac- 
turers’ Assn. announced this 
week. 

“This figure is based upon a 
survey by the Federal Co-ordi- 
nator of Transportation which in- 
dicates that the average motor 
truck haul of commodities ranges 
from 15 miles for heavy bulk 
material such as sand and stone 
to approximately 350 miles for 
fresh fruits and vegetables, other 
perishables and lighter commodi- 
ties of high value,” the commit- 
tee’s statement revealed. 

“Livestock, 50 per cent of 
which is now carried by motor 
truck, is moved distances up to 
500 miles with an average haul 
of 115 miles. 

“Engineering progress with the 
vehicles themselves, improved 
highways and ever-growing pub- 
lic recognition of the advantages 
in motor transportation are 
largely responsible for this 
growth.” 


ier.e 


PPROVED ACCESSORIES 


PONTIAC’S NEW ACCESSORIES BOARD which is illuminated 
and is doing a good job for over 500 dealers who have them in use. 
All accessories on the board are wired and operate. Radio sales espe- 


says O. H. Lamareux, parts and 





Ten New Automotive Bills 
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Varied Vehicle, Traffic 


Laws to Promote Safety 


ALBANY, N. 
bills amending the vehicle and 
traffic law to promote greater 
safety in the use of the highways 
was approved by Governor Leh- 
man this week. 

Among these are: 

The Heck bill, providing for 
the establishment of a state traf- 
fic commission in the department 
of taxation and finance. 

The Berg bill, providing for a 
10-hour day for bus and truck 
drivers, and the keeping of rec- 
ord cards by truck drivers show- 
ing hours worked which must be 
exhibited on demand of any peace 
officer. 

The Berg bill, requiring motor 
vehicles to be equipped with a 
mechanical signaling device after 
Sept. 1, 1936, if the vehicle is so 
constructed or loaded that the 
driver is unable to clearly indi- 
cate by hand signal his intention 
of stopping or turning. 

The Rapp bill, requiring the 
operator of a vehicle at the time 
of an accident to exhibit his li- 
cense as well as give his. name 
and address. 

The D. T. O’Brien bill, requir- 
ing eyesight tests before a per- 
mit to learn to drive an automo- 
bile will be issued. 

The Rapp bill, limiting the to- 
tal length combination of ve- 
hicles to 65 feet, and on and after 
Feb. 1, 1938 to 50 feet. 

The Rapp bill, limiting the 
length of a single vehicle to 35 
feet. 


The Gillen bill increasing fees 


Y.—A series of 


Safety Course 
For Colo. Schools 


DENVER. —*The theory that 
traffic accidents can be eliminated 
only through education was 
turned into practice during the 
past week as Colorado’s county 
school superintendents met at the 
statehouse here to launch a four- 
year course of study in traffic 
safety in all of the state’s junior 
and senior high schools. 


“The traffic problem, can be 
controlled only through educa- 
tion,” said A. L. Threlkeld, Den- 
ver school superintendent. “We 
are preparing a course of study 
that will deal with safety in all 
of its phases. By warning chil- 
dren against those dangers, we 
warn the public.” 

The public apathy toward traf- 
fic safety was condemned by sev- 
eral speakers, who maintained 
the only remedy was to teach the 
child that traffic laws are a social 
necessity and their violation is no 
less a crime than theft and mur- 
der. Wesley R. Curtis, assistant 
manager of the Rocky Mountain 
Motorists, Inc., a branch of the 
American Automobile Assn., con- 
demned the attempt to teach 
safety through “scare stories.” 

“The current vogue for litera- 
ture describing accidents in vivid 
and gruesome detail is not the 
way to fight the problem,” he 
said. “Those stories excite chil- 
dren by appealing to morbid curi- 
osity. A child does not identify 
himself with the victim. The only 
effect they have on adults is to 
make them timid. No person can 
drive well when he’s scared to 
death. You can't frighten people 
into obeying traffic laws; you’ve 
got to reason them into obe- 
dience.” 


Tax Bill O. K.’d 


ALBANY, N. Y.—Gov. Lehman 
has approved the Buckley Bill, 
amending the tax law in relation 
to continuing the imposition of addi- 
tional emergency taxes amounting to 
one cent per gallon upon sales of 
motor fuel during the fiscal year 
ending June 30, 1937, for the sup- 
port of government. 





from $5 to $9 for a chauffeur’s 
license and from $1 to $2 for op- 
erator’s license, such license to 
be for three years, renewal fees 
to be $6 for a chauffeur and $1.50 
for an operator. 


The Berg bill, requiring that 
space be provided on motor ve- 
hicle operator’s or chauffeur’s re- 
newal license for recording con- 
victions of vehicle and traffic 
laws, to be endorsed thereon by 
the trial court or clerk, and mak- 
ing provision for correction if the 
conviction is reversed. 


The Ostertag bill, providing for 
a reciprocal exchange of infor- 
mation of conviction of drivers 
resident of other states of viola- 
tions of vehicle and traffic laws. 





Kenosha Transport Co. 
Sues Gov. of Nebraska 


LINCOLN, Neb.—A test of the 
right of state and county officers 
to levy special fees upon automo- 
bile and truck fleets passing 
through Nebraska was filed in 
the United States district court at 
Omaha, making Gov. R. L. Coch- 
ran; State Engineer Tilley, and 
Fred Guyer, Washington County 
treasurer, defendants. An injunc- 
tion is sought by the Kenosha 
Auto Transport Co. of Kenosha, 
Wis., seeking to restrain state 
and county officers from charg- 
ing fees for their business which 
exceed fees charged Nebraska 
residents. 

The Wisconsin firm charges 
that for transportation of auto- 
mobiles across the state they are 
required to nay twice the sum 
assessed residents for similar 
operations. In many cases, they 
allege, licenses cost them 125 per 


cent more than Nebraskans pay. 
This practice, they say, violates 
the United States Constitution as 
an interference with interstate 
cémmerce and as a discrimination 
against non-residents of a par- 
ticular state. 

Also, they point to the Nebraska 
statute which provides that fees 
charged to foreign motor vehicles 
shall in no case exceed the total 
fees paid on like vehicles by resi- 
dents of the state. Because in 
transportation of the automobiles, 
they enter Nebraska at Blair, the 
treasurer of that county has been 
made a defendant in the action. 
The petition claims that 97% per 
cent of the fees collected go to 
the county, less than 2% per cent 
to the state. 


W ould Tax Chains 

BATON ROUGE, La. Repre- 
sentatives Bickham and Spinks have 
introduced a bill in the Louisiana 
legislature providing for a tax on 
chain stores. 
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Passed in New York 


N.C. New Car Sales 
Hit 4,394 for May 


RALEIGH, N. C.—R. R. Me- 
Laughlin, director of the motor 
vehicle license bureau, reports 
that new car sales in May totaled 
4,394, bringing the total sold dur- 
ing the first five months of the 
year to 17,818, as compared with 
22,925 during the corresponding 
period of 1935. New truck sales 
during May totaled 1,217, bringing 
the total sold during the first five 
months to 5,776, as compared with 
5,500 trucks during the like period 
of last year. 


“IT expect the number of new 
cars sold in the state will show a 
rapid rise after the soldiers’ bonus 
is paid,” McLaughlin asserted. He 
added that “dealers report indica- 
tions that a number of veterans 
have already laid plans to buy 
new models.” 


Her new car takes the road... 


glorified by “Staimless” 


. 


ITH lustrous USS Stainless Steel hub 

caps, lamp shells, body moldings, radi- 

ator, running board and window trim—my lady 
has every reason to be proud of her setting. 
The finer the car, the more Stainless Steel 
will be found in its construction. Rain, snow, 
sleet, the salt air of the sea, the corrosive, 
murky atmosphere of cities, the mud of back 
roads...all bump their heads in vain against 


USS STAINLESS STEELS 


AMERICAN STEEL & WIRE COMPANY, Chicago and New York 


CARNEGIE-ILLINOIS STEEL CORPORATION, Pittsburgh and Chicago 


USS Stainless. 


Simply wipe it off with a 


clean cloth and its silvery surface is immacu- 


lately bright again. 


Beauty is a mighty factor in the sale of an 
automobile, particularly when feminine ap- 


proval must be won. 


Automotive manu- 


facturers are rapidly discovering that the 


permanent attractiveness of 
is a potent aid to sales. 


NATIONAL TUBE COMPANY, Pittsburgh 


Columbia Steel Company, San Francisco, Pacific Coast Distributors 


UNTTED STAT 


Stainless Steel 


United States Stee! Products Company, New York, Export Distributors 


es 


ES STEERT 





Illustration by Burleigh Withers, 
McCallum-Stearns Company. 





The Chicago American Saturday Home Magazine is a newspaper-maga- 
zine that has everything you would expect of a champion motor car. 


Power, Speed, and Acceleration—it gives you powerful 4-color pages that penetrate quickly 


with mounting interest into the consciousness of more than 450,000 families. 
Beauty— it permits an exact reproduction, in full 4-color process, of your beautiful models. 


Economy and Price Appeal —altho in full color, it can be bought at low black and white 


newspaper rates, with 4-color plates furnished gratis. 


Lasting Value—it stays in the home for days, for it is brim-full of good reading material, 


thus providing long life for your advertising message. 
Dealer Satisfaction and Service— it is a sharp, penetrating advertising medium that brings 


customers into the showroom. And by merchandising these color pages to dealers, the 


enthusiastic response and cooperation of their salesmen and sales managers is assured. 


In a word, the Saturday Home Magazine of the Chicago American has 
everything that it takes to sell automobiles in America’s second largest 
market. Buy American, buy color—and sell! 


* — <= 
HICAGO AMERICAN 


National Representatives: Hearst International Advertising Service. Rodney E. Boone, General Manager 
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o Threat in Used Car Situation, Survey Reveals 


Factory Dealer Drives 


Have Caused Many Sales 


DETROIT.—The factory - dealer 
drives are moving used car stocks 
and although inventories are 
heavier than in 1935 they are not 
out of proportion to new car sales, 
says the Wall Street Journal. 


In a detailed survey of the 
dealer field across the country, 
the Wall Street Journal finds the 
used car situation bad but no 
worse than usual. The report, in 
part, follows: 


“Despite a substantial increase 
im used car inventories in com- 
parison with last year, the chron- 
ically unsettled used merchandise 
situation among the automobile 
dealers does not appear likely to 
cause any important upsets to the 
movement of new vehicles upon 
which the earnings of motor man- 
ufacturers depend. 

“Taken as an average, the re- 
ports from individual cities point 
to the following general conclu- 
sions: 

While used car inventories in 
most cases are substantially 
heavier than a year ago, the in- 
crease does not appear dispro- 


portionate to the sharp gain in 


new car sales. 
6p The rise in used car stocks, 
resulting from the fact that 
trade-ins are involved in from 85 
to 90 per cent of new car transac- 
tions and in a large majority of 
used car transactions, has resulted 
in an increase in the proportion 
of used car sales to new car sales. 


3 Factory co-operation with 
dealers on the used car prob- 
lem and factory pressure to keep 
used inventories moving has been 
more marked than in previous 
years. A further result of this 
policy has been increased junking 
of obsolete, low-value used cars, 
carried out in many instances 
with factory assistance. 
4, With turnover rapid, present 
used car inventories, meas- 
ured in terms of days’ supply, do 
not appear importantly heavier 
than a year ago. 

“In addition to these general 
conclusions, two reactions are 
widespread among dealers on the 
current situation. 

“One is that the new methods of 


“NEW GOODYEARS! 
put the ‘SOLD’ Tag on 
another Used Car” 


T WORKS! The prospect spots 
those burly new tires with 
the familiar Goodyear tread 
design. Their handsome looks 
dress up the car. He’s your 





HERE IS THE FIRST of a series of June driveaways from the Graham-Paige Motors Corp. This 


one was held last week. 


new car instalment financing, in- 
troduced this year, have compli- 
cated the merchandising of used 
cars. Involving reduction in rates 
and extensien of the payment pe- 
riod, the new financing plans have 
substantially lowered the monthly 
payments required in the pur- 
chase of a new vehicle and have 
thus eliminated much of the dif- 
ference in monthly charges be- 
tween buying a new or a used 
car. 
Bonus Opinion Varies 


“The second is a pronounced 
variation in opinion as to the 


| effect of the forthcoming soldiers’ 


bonus distribution on the used car 
market. Many dealers have ap- 
parently been banking on the 
bonus money to liquidate a con- 


| siderable part of their used car 


stocks during the summer months. 
Considerable skepticism has now 
developed, however, as to whether 
payment of the bonus will have 
any appreciable effect on the situ- 
ation. This skepticism is based, 
first, on a belief that much of 
the bonus money has already been 
spent and that only a small pro- 
portion will enter the auto market 
during the summer, and, second, 
on expectation that most of the 


|} money that does reach the auto 


salesrooms will go into new cars 
rather than used, because of the 
financing situation indicated 
above. 


“In line with the unusual situa- 
tion created by the introduction 
of 1936 models last November and 
the consequent heavy volume of 
new car sales late in the year, 
auto manufacturers carried out 


June Outlook 


is Bright, 


Say California Dealers 


SACRAMENTO, Calif. — Cali- 
fornia motor car sales records 
continue to climb, and there is no 
indication of a let-up, according 
to leaders in the field of retail 
automobile merchandising. 

While official registration fig- 
ures for May are not yet avail- 
able, it is generally conceded that 
passenger car and truck sales 
reached a new high, even topping 
April figures by a wide margin. 
A gain of more than 5,000 units 
was scored in April, 1936, over 
the same month of 1935, and the 
May gain is expected to be even 
greater. Dealers in all parts of the 
state report May as the best 
month they have had this year. 
The least that can be said of the 
situation is that the outlook for 
June is exceptionally bright. 

Oregon and Washington sales 
show a continuation of the up- 
ward swing. Pacific coast sales 
are expected to show great gains 
in May, even topping the April 
total of 35,983 passenger cars reg- 
istered in the three states. This 
was a gain of 27 per cent over 
last year’s April total of 28,290 
cars, and 1,000 cars ahead of the 
March registrations of this year. 

Sales in the three coast states 
during the first four months of 
1936 reached 111,482 passenger 
cars as against 84,608 units for 
the same period of 1935. With 
the May registrations added, it is 
almost a foregone conclusion that 
the 150,000 mark will be passed 
during the first five months of the 
year. Of the 111,482 cars sold on 


the coast during the first four 
months of the year, 81,174 were 
registered in California, and mo- 
tor car men are of the opinion 
that with the May registrations 
added to the already imposing to- 
tal California sales will go well 
over 100,000 passenger cars for 
the first five months. 

More than 100 dealers, large and 
small, in cities and towns from 
the lower end of the San Joaquin 
valley to the Oregon line, give 
the unanimous verdict: “Used 
cars are moving better right now 
than at any time this year.” In 
some sections used car stocks are 
so low that dealers are trading 
and buying from each other. 

Anencouraging sign, in the 
opinion of leading dealers up and 
down the state, is the fact that 
other industries are enjoying sub- 
stantial gains. This, according to 
Wm. L. Hughson, dean of Cali- 
fornia motor car dealers, is an 
indication that the pace set by 
the automotive industry in lead- 
ing the march to recovery is be- 
ing followed by other businesses 
and other industries throughout 
the country, and especially in Cal- 
ifornia. 


To Hold Outing 


BOSTON.—The annual outing of 
the Automotive Boosters’ Club, N. 
E., No. 1, will be held July 27 at 
Seiler’s Ten Acres, Wayland, Mass. 

The feature of the outing will be 
the annual baseball game between 
the Boosters and the Jobber’s All- 
Stars. 


sale, brother. an intensive campaign during the 
winter to liquidate the resulting 
accumulation of used cars in or- 
der to prevent a top-heavy used 
inventory situation from blocking 
new car sales in the spring. Meas- 
ured against the difficulties of 


é Meuitien DEALER 
moving used cars uring e 
winter months, this campaign, § A L at N ~ 


which was assisted in many cases (eine i tl TT ; 
by direct financial aid from the pore Sat pean) in 
manufacturers, proved generally 
successful in preventing retard- 
ing of the spring new car move- 
ment. This was demonstrated 
tangibly by the heavy volume of 
new car sales during the past 
few months. 


Figures Not Complete 


“No exhaustive figures on used 
sales and stocks exist on a na- 
tionwide basis. Statistics on re- 
tail instalment financing show 
that during the first quarter of 
1936, the latest period available, 
the ratio of used cars financed 
to new cars financed was 1.26 
to 1 as compared with 1.22 to 1 
in the like period of 1935. Since 
November 1, the date of intro- 
duction of 1936 models, this ratio 
has been 1.21 to 1 whereas dur- 
ing the first 10 months of 1935, 
covering the 1936 model season, 
the ratio was 1.39 to 1.” 


That’s how to move used cars 
fast, profitably. For you can 
‘tup”’ prices to cover cost of the 
Goodyears—and a profit on ’em! 
Both buyer and you get a better 
deal. Try it and see! 


Ask Goodyear Man 


to show you his 1936 ‘‘Blue Rib- 
bon Values.’’ Forany price job he 
ean supply you new Goodyears. 


e for your 


i 

» 

Y 
Se 


DOWNTO 


©. San Francisco 


Drive your new models into our ball- 
rooms under their own power, for sales 
meetings and dealer banquets... ad- 
ditional space for accessories displays 


* 
Single Rooms from $3.50 


@ HOTEL 
ST. FRANCIS 


Management JAMES H. McCABE 


Top Dressing * Floor Mats 
Step Tread * Touch-up Enamel 


THESE GOODYEAR PRODUCTS HELP 
TO MOVE USED CARS ALSO 


Little things, perhaps, but often they 
loom large in closing or losing sales. 


WRITE 
for information and 
Body Polish floor plans 


Fan Belts 


Spark Plugs °* 
Radiator Hose «+ 
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Business Continues Strong U. S. Survey Reveals 


Auto Output _Approached \Children Respond 
Only by 1929 Peak Year| Te Safety Plans 


DETROIT. The “five year 


By WILLIAM ULLMAN plan” of the National Safety 


WASHINGTON.—Taken by and | 
large, business, industry and fin- | 


ance have been holding their own 


well during the past few weeks, | 
it is indicated in the June issue | 
of the Survey of Current Business, | 


just released by the U. S. Depart- 
ment of Commerce. This highly 


detailed review reveals that while | 
in most lines no startling ad-| 


vances have been made lately, de- 
clines also have been negligible. 
In the main, there seems to have 
been a moderate forward move- 
ment. 

The survey states that while 
the peak of 1936 automobile pro- 


duction apparently has_ been| 


passed, the rate of assemblies has 
allen off very gradually; and that 


production is continuing at a rate | 
equalled only in the peak year of 


1929. Profits of automobile manu- 
facturers also are shown to be 
up thus far this year. Tire pro- 
duction, the survey shows, is in- 
creasing steadily. 
Retail Sales Higher 

While general industrial activ- 
ity has tended to level off lately, 
the value of retail sales is sub- 
stantially higher on a year-by- 
year comparison. Substantial 
gains are shown in the sales of 


general merchandise in_ rural | 


areas. 

In the foreign trade field it is 
reported that April, 1936, marked 
the opening of the fourth year of 


recovery in overseas. business. | 


Export trade in the first four 
months of 1936 was three-fourths 
as large in quantity as in the 


1923-25 period, while imports were | 


about one-seventh larger. Exports 
of finished manufactures were 


larger in volume in the first four | 


months of 1936 than in 1923-25, 
but exports of agricultural prod- 
ucts, especially foodstuffs, were 
much lower in volume. 
Throughout May, the survey re- 
veals, automobile purchases were 
an important influence in the 


maintenance of a relatively high | 


rate of steel production. In the 
textile field, production has not 
shown much change recently. 
According to sample data col- 
lected by the Bureau of Labor 


Statistics, there was a gain in| 


the number of workers employed 


in industry from March to April. | 


Profits Up 35% 

In comparison with the first 
quarter of 1935, the increase in 
profits of a representative list of 
large corporations was about 35 
per cent. Industrial and public 
utility corporations reported sub- 
stantial increases, but the rail- 
roads operated at a loss, although 
at a smaller loss than was re- 
ported last year. 

A continuation of the gradual 
expansion in the building industry 
also is indicated in recent statis- 
tics, and during the first five 


months of 1935 transportation al- | 


so has revealed an upward trend. 
_Lamber consumption, including 


New Building Program 


Approved for McKinnon 


ST. CATHARINES, Ont.—A 
building and factory rehabilita- 
tion program for the McKinnon 
Industries, subsidiary of General 
Motors of Canada, Ltd., at St. 
Catharines, has been approved. 

The program includes the build- 
ing of a new power house for 
furnishing steam for heating and 
processing work and generating 
compressed air, and the housing 
of electrical distribution appar- 
atus, the cost of which will be 
approximately $168,000, including 
equipment and smokestack. A 


new manufacturing building is| 


also to be erected. This, with 
‘electrical and mechanical rear- 
rangement, will cost approxi- 
mately $381,000, exclusive of any 
new machinery which will be 
installed. 





Council, which seeks to. save 
38,000 lives by 1941, can be com- 
pleted only if adults learn to 
practice safety as well as the na- 
tion’s children are doing, experts 
here agree. 


exports, for the first half of the 
current year is estimated by the 
Special Lumber Survey Commit- 
tee of the Department of Com- 
merce at 10,650,000,000 board feet. 
This represents the largest con- 
sumption for the period since Safety engineers for insurance 
1930, but is only about 3 per| companies, traffic officials and 
cent in excess of the comparable | public safety directors are united 
1931 total and is 43 per cent less| in the belief that education is the 
than the estimated consumption | nation’s strongest weapon in the 
in the first six months of 1929. | fight against traffic accidents, | 
The committee found that the| and that chilren are responding | 
major sources of increased busi-| More readily than adults. 


| ness this year were the construc- | New evidence of the example | 


tion industry and the agricul-| being set by children for their | 
tural implement industry. | elders has been found by police | 


5 . | . . 
officials here. It appeared in the | and proven territories and the 
school term records of Detroit's | benefits to be derived indirectly 
safety patrol boys, who have been | from the bonus payments have 
competing throughout the term/ struck a harmonious chord with 
for a five-day trip to Washington | automobile dealers in the Wichita 
offered by the Plymouth division | gictrict. for it undoubtedly will 
C . ’ 
of the ¢ hrysler Corp. ; |} mean more business for them 
Since 1922, when child safety | g s 
“| during the summer and _ fall 
education began on a _ national | 


scale, traffic fatalities — | months. , 
children of grade school age have Recent rains and ideal weather 


been reduced more than” 6 per | conditions have changed the pic- 
cent. Adult traffic deaths in the| ture completely throughout Kan- 
United States during the same|sas and farmers who _ several 
period increased 198 per cent,| weeks ago were wearing glum 
National Safety Council records| faces now are smiling with pros- 
show. pects of a bounteous harvest. 
Automobile dealers in Wichita 
Ripening Kan. Fields are unanimous in saying this 
° 1 9 ° year’s business is better than 1935 
Bring Farmers’ Smiles and two dealers went so far as to 
WICHITA, Kan.—Ripening fields| say this year’s business to date 
of wheat, oats, rye and barley|has eclipsed any other similar 
with prospects of a normal crop,| period in their history, including 
the increasing oil play in wildcat | boom 1929. 


Nile 72. PONTIAC VALUE 


WITH SAFETY. .STYLE..ALL-YEAR COMFORT! 


cushioned seating, but the all-year comfort of ample 
fresh air without the common annoyance of drafts. 


People call it “the most beautiful thing on wheels”— 
but you buy a lot more than good looks when you put 
your money in a Pontiac! 


It’s able — it’s smooth — it’s a delight to handle. And 
because it belongs to the General Motors family it 
boasts a very exclusive feature that wraps up a lot of 
good qualities in one. 


For the one-piece solid steel “Turret Top” Body by 
Fisher adds a very special degree of safety to Pontiac. 
It puts the strength of seamless steel overhead—makes 
the whole car more rigid, weave-proof, and durable. 


It adds style in smooth-flowing contours that are the high- 
est development to date of true streamlined efficiency. 


It adds comfort — not alone the comfort of deep- 


f > - 


A turn of the convenient regulator handles and Fisher 
No Draft Ventilation draws in fresh air in just the right 
volume—at the same time saying a firm “ No!” to rain, 
bad weather, and drafty gusts. 


Take careful note next time you meet a silver-streaked 
Pontiac and remember: It’s a General Motors car, one 
of the six cars that can have the one-piece solid 
steel “Turret Top” Body by Fisher. 


| MOTORS 
———_——_ 


THE MARK OF THE MODERN CAR hy rT a9 
ONE-PIECE SOLID STEEL RRET OP BODY BY 
on GENERAL MOTORS CARS ONLY: CHEVROLET - PONTIAC: «. OLDSMOBILE - BUICK LASALLE - CADILLAC 





(Continued from 


through our audit of the books, 
it won’t hurt to give due credit 
to the House of Cadillac for its 
careful selection 
and dealers whose operations are 
reflected prominently 
right side of the ledger. 
goes about this 
cally. Ahrens tells me that upon 
receipt of an application for a 


sO 


Cadillac 


franchise the factory does some | 


research to find out if the terri- 


tory involved is capable of show- | 
A survey is taken | 


ing a profit. 
to determine the actual potential 
new car sales volume and what 
may be expected in the way of a 
service and parts income. 

The probe does not stop there. 
It is determined in advance how 
much the potential dealer can 
afford to pay in rent, commis- 
sions, light, heat and other oper- 
ating costs and the applicant must 
convince Ahrens that he has the 
ability to sell. So that when the 


of distributors | 
on the| 


most systemati- | 





franchise is granted the factory 
is pretty sure in advance to know 
that it is taking on a first class 
retail outlet. 

* * ok 


AND THE FACTORY is just as 
careful in advising the dealer as 
to the class of salesmen he em- 
ploys. Only men are wanted 
who are capable not only of | 
gaining but 


HYDRAULIC 
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attention of business men, indus- 
trialists and bankers —the class 
which buys the quality car—and 
presenting to them in an intel- 
ligent and convincing way the 
merits of Cadillac and LaSalle. 
Such forethought in the pick- 
ing of the men who contact 
the public is demonstrated in 
the Cadillac Merit Men’s or- 
ganization, which is made up of 
those who reach or surpass a 
quota established for them by the 
factory. This quota varies with 
the territories. In the small towns 
and the wide open spaces a Merit 
Man must sell approximately $60,- 


/000 worth of Cadillacs and La- 


Salles; in New York and other 
large cities a Merit Man must 
have a $100,000 volume to qualify 
for membership in this organiza- 
tion. 

* * * 

THE OLD MAN of the Sea, the 
used car, is apparently being well 
handled by the Cadillac dealer 
body. As of today, Ahrens’ rec- 
ords show that the dealers have 
only a 32-day stock on hand, 
whereas in March it was 41 days. 
This 32-day stock, by the way, is 
an all-time low for Cadillac, but 
after July Ahrens is hoping to cut 
this to 28 days. Best of all, the 
reports show that good prices are 


of holding the! being had for the good-trade-ins. 








THERE’S NO WORRY over 


the “saturation point,” Harry J. 


Klingler, Pontiac president, told the Detroit Adcraft Club last week. 
Based on Los Angeles country registrations, Klingler says if the 
same rate of ownership prevailed throughout the country, our regis- 
trations would total 83,000,000 instead of 26,000,000. Shown in the 
picture are, left to right: Klingler; T. E. Grace, Adcraft president; 
W. S. Knudsen, General Motors executive vice-president, and F. A, 
Berend, Pontiac advertising manager. 


Used car stocks are in excellent 
condition and Cadillac dealers are 
reflecting their profitable business 
in a constantly increasing enthu- 
siasm for the fine car field. 

ok * * 

FOR THE BENEFIT of those 
who have been doing some ama- 
teur crystal-gazing and predicting 
radical changes’in design in mo- 
tor cars, let me quote what Harry 


Just as automobile manufacturers provide 
a variety of body types and colors to 
appeal to the widest possible number of 
buyers—so does Delco-Lovejoy provide a 
complete line of shock absorbers to meet 
the requirements of every type of spring- 
ing or assembly: Single Acting, Double 
Acting, Direct Acting, Inertia Control or 
special applications for Individual Wheel 
Suspension. For Delco-Lovejoy knows the 
important part that shock absorption plays 
in riding comfort—and the equally im- 
portant role that riding comfort plays in 
the retail selling of today’s motor cars. 


DELCO 


PRODUCTS CORPORATION 
DAYTON, OHIO 


DELCO- 
LOVEJOY 


aN 


SHOC K 
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start such innovations. 
we 


| fie 








Klingler said about the car of the 
future in his recent talk before 
the Detroit Adcraft Club. Com- 
ing from the president of Pontiac, 
it sounds like feed-box informa- 
tion as to why the industry is 
loath to depart from present-day 
practice and design. 

“Frankly, I don’t know when 
we will have full streamlining, or 
rear-engined cars,’ Klingler told 
the Adcrafters. “But I do know 
I would hate to have my company 


into a car shortage at 
incidentally, 


are 
Pontiac—a thing, 


which I haven’t had to worry | 


about before for six years—and 


I would hate to gamble with a)| 
| radical change in the face of such 
| public acceptance. 


A company 
that is going good cannot afford 


| to take a chance. That is why, if | 


you hear a rumor about a radical 


| change coming from Chevrolet, or 


Pontiac, and the like, you may 

put it down as not very imagina- 

tive and entirely lacking in logic. 

The answer is that the big manu- 

facturers are not going radical.” 
* * * 


KLINGLER THINKS, too, that | 
| there 


is no more sense to the 


question, “What’s the saturation 


| point for automobiles?” than there 
| would be to the question, “What is 
|the saturation point for wheel- | 


barrows in the United States?” 


| Nobody knows the right answer 
to either question, he feels. Which | 
| led him to present an interesting 
|}angle to this 
| discussion which has been going 
|on over the years. 


“saturation point” 


“If you think we have our traf- 
problems now, what do you 
suppose they would be like if 
there were as many cars propor- 


| tionally all over the United States | 
| as there are in the city of Los 


Angeles and Los Angeles County,” 
is the way he led up to telling 
that in Los Angeles County there 
are more than 800,000 automobiles 
owned and operated, which means 
two cars for every three persons. 

“On that basis there would be 
83,000,000 cars and trucks running 
over American highways instead 
of the most optimistic estimate of 
26,000,000. However, who has any 
right to say there never will be 
83,000,000 in the United States? 
If it is possible in Los Angeles it 
is probably also possible in the 
rest of the country. So that puts 
the question of the saturation 


point a long way into the future.” | 


* * * 


HIGHWAY SAFETY 


country are taught to drive sane- 


ly and correctly before they are | 


turned loose on the road. That’s 
been my belief for some time and 
I have been looking for some 
one of the big automobile com- 
panies to do missionary work in 
this direction. Now it seems Pon- 
tiac has grasped the opportunity 
to help in this direction and assist 


in this educational work. Klingler | 


told the Adcrafters of sending 
eight of his cars into Delaware 
for use in instructing high school 
pupils in driving. 

I understand there are several 





Just now | 





|} over as 


| which 


can be} 
better assured if the youth of the | 





high schools in the state which 
include automobile driving into 
their curriculums. Scholars are 
rated on their driving ability and 
are given scholarship credits for 
their proficiency and skill behind 
the wheel. They are drilled by 
competent instructors. 


It would seem to me that the 
safety cause would be aided ma- 
terially if other car manufacturers 
followed this lead of Pontiac’s. 
It seems a most practical way to 
do educational work in the form- 
ative period. 

* * * 


IN THE EARLIER years of the 
present century, when the auto- 
mobile industry was in the mak- 
ing, motoring really was a sport. 
Racing had a particular attrac- 
tion for the well-to-do owners and 
in those formative days million- 
aires either raced their own cars 
or backed racing teams. William 
K. Vanderbilt jr., for instance, 
once held the amateur mile rec- 
ord. A little later on we had such 
sons of wealth as David Bruce- 
Brown, and Caleb Bragg, shin- 
ing stars in the-racing firmament. 
The first Glidden reliability tour’s 
entry list was made up of car 
owners. Later on the national 
tour became a factory proposition. 


But E. H. R. Green, son of the 
famous Hetty Green, who died the 
other day in Florida, could not 
drive a racing car because of hav- 
ing a wooden leg. His enthusi- 
asm over racing, however, led 
him to organizing his own racing 
team and he followed the racing 
circuit with his pilots. He went 
at it in a big way, leasing a pri- 
vate baggage car to transport 
drivers and racing automobiles 
from meet to meet. Nothing like 
this ever had been done before. 
The team’s competition, men like 
Barney Oldfield, Louis Chevrolet, 
Earl Kiser, Ray Harroun, Carl 


| Fisher and Webb Jay had to drive 


over the road to keep their racing 
engagements. It was men like 
Col. Green who helped make this 
big business of ours and this was 
his contribution to the cause. 


* * * 


SPEAKING OF racing, and an- 
swering the question, “What’s be- 


|} come of Ray Harroun, winner of 


500-mile race at Indian- 
is pleased to 
taken 
the 


the first 
apolis, the column 
record that Ray has 
chief engineer of 
Saginaw Stamping & Tool Co., 
is recognizing the new 
trailer industry by building a 
chassis tailored to meet the needs 


|of the modern house on wheels. 


Harroun was more than a race 
driver in the early days and he 
really pioneered the bumper which 
now is regarded as an indispens- 
able part of the equipment of the 
car of the present day. The Har- 
roun bumper was put out along 
about 1906 or ’07 at a time when 
a driver was considered a sissy if 
he had one on his car. 


ea ae 


Mackinac Trip 


DETROIT.—Three hundred 
strong, it is expected, the Detroit 
Section, Society of Automotive 
Engineers will board the §S. S. 
South American of the Georgian 
Bay Line at 4 p. m., Friday, June 
19 for their chartered cruise to 
Mackinac Island and will arrive 
back in Detroit at 10 a.m., Mon- 
day, June 22. 

Sports on deck and at Mackinac 
Island, a grand ball at the Grand 
Hotel, Mackinac Island, Saturday 
evening, dancing aboard ship— 
with night club and cocktail bar 
aboard—and a special golf tour- 
nament, tennis, swimming, fishing, 
bicycle and _ horseback riding. 
speed boating and field sports will 
take up their time during the 
strenuous four days in the open. 


The chief feature of the Satur- 
day sporting events will be the 
golf tournament—blind handicap 
—70 to 80. A ladies’ bridge tour- 
nament will be held at the hotel, 
starting at 2:30 in the afternoon 
and a mixed bridge tournament 
at 8:30 in the evening on the boat 
for those who do not wish to 
dance. 
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900 Truck Groups Enter 2nd ATA Safety Contest 
Includes 13,000 Vehicles ———_— 


And Nine Associations 


W ASHINGTON. Almost 
trucking organizations, 
more than 13,000 vehicles, were 
entered in the second annual 
safety contest of American Truck- 
ing Assns., when the entry dead- 
line passed last Monday. 

Operators from every state, 
with the exception of Arizona, are 
taking part. During the several 
weeks preceding the deadline, 
many entries were received from 
Indiana, Ohio, New Hampshire, 
Oklahoma and Mississippi. 

Indiana, with 90, leads in num- 
ber of operators entered. Ohio 
with 71, is second, and California, 
with 63, third. Other ranking 
states were Massachusetts, Kan- 
sas, Michigan, Oklahoma and 
Pennsylvania. 

Michigan Leads 


In number of vehicles partici- 
pating, Michigan is in first place 
with 1,487. Ohio is third with 1,207, 
and Massachusetts fourth with 
856. 


“This large increase over last 
year’s contest, when slightly more 
than 100 entries were received,” 
said Charles G. Morgan jr., man- 
ager of ATA’s safety division, 
“shows the increasing interest of 
truck owners in the safety move- 
ment.” 


Nine associations are entered in 
the association division of the 
contest. They are: Indiana Motor 
Traffic Assn., Associated Motor 
Carriers of Oklahoma, Rhode Is- 
land Motor Truck Assn., Central 
Motor Freight Assn. of Illinois, 
Kansas Motor Truck Assn., New 
Jersey Motor Truck Assn., Motor 
Vehicle Assn, of Georgia, Texas 
Motor Transportation Assn. and 
West Virginia Motor Truck Assn. 


Compete for Trophy 


This section will remain open 
until the end of the contest, July 
30, however, and it is expected 
that additional associations will 
enter. They will compete for the 
ATA safety trophy, which was 
won last year by the Indiana as- 
sociation. 

“During this year’s contest a 
mass of truck accident material 
and reports are being accumu- 
lated, which will be analyzed and 
published,” Morgan continued. 


operating 


Truckers Say Revenue 


Should Show Increase 


CHICAGO. — Profits for motor 
truck operators have not been 
commensurate with the increased 
tonnage they have enjoyed since 
federal regulation became effec- 
tive, according to a survey made 
by the Chicago Journal of Com- 
merce. A report on inquiries 
among truckers conducted by 
George 8. Robbins, who edits the 


Heart of Philadelphia 


Convenient to 
sured of the 
shrines. 


the most trea- 
nation’s historic 


A step from railway terminals, 
shops and theatres. 


An hour from New Jersey's 
great sea 


And a 
mous thro 


coast. 


service and cuisine fa- 
igh three generations. 


Rates begin at $3.50 


BELLEVUE STRATFORD 


One of the few Famous 
Hotels in America 


CLAUDE H. BENNETT, Gen. Mgr. 


Pook’ ng Offices in 
New York: 11 W 42nd St., Longacre 56-4590 
Pittsburgh: S :udard Life Bidg., Court 1488 
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this | 


Motor Freight column of 


newspaper, states: 

“Leading truck operators say | 
that the tonnage hauled since fed- | 
eral regulation went into effect | 
has shown a surprising increase. | 
Many of the operators added that | 
this increased business has not | 
brought more revenue. 


“Operators say this 
the fact that they have been com- 
pelled to lower rates to meet 
competition. These altered tariffs 
have come through the avenue of 
commodity rates, exceptions to 
classification and in some cases 
through supplements furnishing | 
lower rates to meet truck compe- 
tition.” 


is due to| 


Protests Filed 
Against Trucks 


DETROIT.—Thousands of pro- 
tests against motor carrier appli- 
cations are being filed by rail- 
roads, says a bulletin from the 
Motor Truck Assn. of Connecti- 
cut. Persons receiving these pro- 
test blanks should complain to 
their congressman, the association 
advises. 

The bulletin follows: 

“The railroads have gone into the 
business of protesting motor car- 
rier applications on the wholesale 
scale. They have printed thou- 
sands of protest applications, with 
the names of the protestants at- 
tached, and are filing such objec- 
tions with the Interstate Com- 
merce Commission against any 
and all petitions of motor car- 
riers. In most instances, these 
protests complain against the ex- 
tent of operation of the applicant 
and are filed pro forma. The rail- 
roads are attempting to interpose 
objections to every application 
filed, on the ground that the ap- 
plying carrier has not covered 


the territory specified or that it| 
was not engaged in bona fide op- | 


eration as described in the 
cation. 

“It is up to the Interstate Com- | 
merce Commission to determine 
whether he was or he was not in 
bona fide operation on or before 
the effective dates. No matter 
what the protests from rail car- 
riers may be, it is still the duty 
of the Commission to determine 
the bona fideness of the motor | 
carrier’s application. Congress 
passed the Act, we believe, in good | 
faith. It would be well if motor | 
carriers receiving such protests 
would send copies of them to their 
Congressmen, pointing out all the 
implications and ramifica- 
tions brought about through the 
Act, which, from a railroad point | 
of view, means the subrogation of | 
highway transportation to rail-| 
road domination.” 


appli- 


Gasoline Revenues Up 


Colorado Report Shows 


DENVER.—In a report to State 
Treasurer Charles M. Armstrong | 
during the week, Glenn F. Wil- 


| Wisconsin Commission 








son, state excise tax commis- | 
sioner, said in the 1935 revenue | 
from the four-cent gasoline tax | 
brought total collections from | 
the tax in a 17-year period to} 
$61,365,602.58. Average consump- | 
tion per automobile during the 
year was 533.59 gallons or an in- 
crease of 6.31 per cent over the 
previous year when the consump- 
tion was 520.96 gallons per auto- 
mobile. 

The consumption was much 
higher than the so-called boom | 
year of 1929 when each automo- | 
bile used 464.4 gallons of Baso- | 
line. During 1935, a total of o.] 
596,100 was allocated from gaso- | 
line taxes to 62 counties having | 
9,420.3 miles of highways. The | 
allocations were based on mileage. | 


tomobile 


[ATA to Issue Summary 


Of Motor Truck Laws| at 


WASHINGTON.—A compilation 
showing reciprocal provisions of 
state motor truck laws and regu- 
lations will be issued shortly by | 
the American Trucking Assns. 

The summary will be in com- 
| pact form, it is stated, and will 
deal in a clear and concise man- 
ner with the attitude and require- 
ments of each of the states with | 
respect to all types of non-resi- | 
dent carriers. 


dealers, 
men 
are 


sumer 
already 


and 
| flagrant 
| banking 


Opens Milwaukee Office | 
MILWAUKEE, Wis.—The divi- | 
sion of consumer credit of the 
state banking commission has| 
opened a local office in the Ma- 
rine tower with Fred H. Meyer in| 


nized under the 1935 state statute 
calling for the regulation of au- 


charge. This division was orga- 
thorized 


dealers 
and finance and loan companies. 
present 
6,081 
and 123 
licensed. 
licensees will be 
sentatives of the division of con- 
credit. Of 90 
filed, 70 
the 
the 


justed to 
concerned, 
Hearings 
recommendations 
abuses are made 
commission, 
| empowered to revoke a license. 


U.S. 


WASHINGTON. 
ernment would share 
the cost of purchasing toll bridges 
on any federal aid highway oe! 


to Share Cost 


| a bill passed by the senate. 
agriculture would be au- 
make 
out of road funds. fall. 


retary of 


salesmen | 


| 
| 
and 


Trucks Pay Tax Bills 
JACKSON, Miss.— Auditor Carl 
Craig reports that collections of mo- 
tor vehicle taxes made by his office 
during May totaled $11,050.43, as 
compared with $5,508.69 in May, 
| 1935. Craig said taxes on trucks ac- 
| counted for the bulk of the collec- 
in both years. During the 
month the auditor collected 
trucks, the tags and 
: taxes amounting to $9,762.93. For 
privately | the same month last year, the office 
regarding | collected for tags and taxes a total 
to the! of $4,457.14 on 140 trucks, it was 
which is} stated. 


2,196 automobile 
automobile  sales- 
finance companies 
Complaints against | 
heard by repre- 


complaints 
have been ad- 
satisfaction of all 
division reports. 

held 


tions 
past 
taxes on 268 


are 


| Tractor Introduced 
| 
| 


MINNEAPOLIS, Minn. — Produc- 
| tion of a new small tractor, incor- 
| porating a motor of new design, has 
been started by the Minneapolis-Mo- 
line Power Co. of Minneapolis. At 
least 50 of the machines are expected 
to be in the hands of the trade this 


-The federal gov- 
50 per cent of 
The sec- 


the contributions 





One 
the 


_ 
GREATEST 
HELPS 


INDEPENDENT 
GARAGEMEN! 


Says 


H. R. KESSLER 


INDEPENDENT GARAGEMAN 
of ST. LOUIS, MO. 


**Since we purchased an in- 
dependent garage bin we have 
been able to improve our serv- 
ice to our Chevrolet custom- 
ers, by having Genuine Chev- 
rolet Parts on hand when 


needed. The bin also makes it easy 
to store and display those parts so 
essential to our everyday business. 


“It has been our experience that 


ao hi 4 


a 


The large, all-steel parts bin and 
genuine GM packaged parts for Chev- 
rolet are only a part of this great 


business-developing and money- 
making plan. Spaces are provided in the parts bin for 239 
separate items, many of which may be displayed where 
your customers can see them—out where they do a job of 
selling the dependable quality of your service! All pack- 
aged parts are sealed in containers that exclude dirt and 


moisture—preserving parts from rust and deterioration. 


FOR AN AMAZINGLY LOW 
THE BIG DISPLAY-TYPE 


PRICE YOU GET 
PARTS BIN SHOWN, 


et FAST-MOVING GENUINE 
Gof , CHEVROLET PARTS 


the use of Genuine Chevrolet Parts 


in the repair of Chevrolet cars en- 
ables us to give a greater degree of 
customer satisfaction, and, as you 
know, business is built on having 


satisfied customers. 


**I feel that the independent garage 
bin is one of the greatest helps that 
Chevrolet has given the independ- 
ent garageman and that the bene- 
| fits will be mutual.”’ 


JOIN THE THOUSANDS OF 


INDEPENDENT 
GARAGEMEN WHO HAVE ADOPTED THE 


CHEVROLET PLAN 


INDEPENDENT GARAGEMEN! 


Get the Gacls 


ON THIS LIBERAL 


Chevioler 
Offer 


CHEVROLET MOTOR COMPANY 
Parts Merchandising Dept. K-6 
General Motors Building, Detroit, Michigan 


Fill in the coupon 
below. Mail it today. 
Complete iformation 
will be quickly supplied. 
Chevrolet Motor Co. 
Detroit, Michigan 


Gentlemen: 


Please supply me at once, without obligation, the 
complete details of the new Genuine Chevrolet Parts Plan 
for Independent Garages. 


Name 
Street Address 


City State __ 
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CHICAGO.—A plan agreed up- 
on by the Keeshin Motor Express 
Co. and the Chicago Great West- 
ern railroad for joint rail-truck 
operation between Chicago, St. 
Paul, Minneapolis and other cen- 
ters has struck a snag, at least 
temporarily. 

Upon orders from the Interstate 
Commerce Commission, the ar- 
rangement, which was to have 
gone into effect this week, has 
been suspended until Sept. 6. At 
that time a final ruling is due, 
affected largely upon results of 
a hearing and arguments pro and 
con before the ICC on June 17, 


Plans Co-operation 

Almost simultaneously with the 
Keeshin-Chicago Great Western 
plan, the Illinois-Minnesota Motor 
Carriers Conference announced 
a similar program in co-operation 
with other railroads in this ter- 
ritory. 

The commission’s ruling, it is 
anticipated, will be determined 
on points of rates and tariffs sub- 
mitted and their effect upon com- 
petition in general. 

It is understood that objections 
will be filed by some railroads not 
concerned in the agreements 
made, and to perhaps an even 
greater extent by a number of 
smaller truck operators. 

Meanwhile J. L. Keeshin, presi- 
dent of Keeshin Trans-continen- 
tal Freight Lines, Inc., took ad- 
vantage of one of the conferences 
of the joint midyear gathering 
of the National Retail Dry Goods 
Assn. Wednesday to present his 
view of “co-ordinating rails and 
highways to improve transporta- 
tion service for the retailers.” 

Each Have Own Place 

“Railroad and truck each. have 
a place in the transportation pic- 
ture,” Keeshin said, but he con- 
tinued: 

“Acquisition of truck lines by 
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Keeshin Scores R.R.’s Purchase of Truck Lines 


Believes Shipping Public 
Should Protest Acquisition 


railroads is the latest application 
of the carriers’ theory that the 
way to profits lies in destroying 
competition. I believe it is the 
duty of the shipping public to 
protest against the acquisition of 
truck lines by rails—for the 
shipping public’s own account, 

“Trucks are competitive to rail- 
roads only in the handling of 
less-than-carload shipments and 
those truckers who attempt to 
publish tariffs for full-carload lots 
are making a mistake.” 


Four Cadillac Veterans 


To be Guests of Pienic 

DETROIT. — Four men who 
have served the Cadillac Motor 
Car Co. for a total of 134 years 
will be personal guests of Nicho- 
las Dreystadt, general manager, 
at the annual company picnic 
June 19 at Walled Lake, Mich., 
which will be attended by 6,000 
employes and members of their 
families. 

The veterans. are Jacob Pfromm, 
who started with Cadillac in May 
of 1901; Herman Zannoth, Charles 
C, Ludwig and Joseph L. Mala- 
chusky, who joined the organiza- 
tion early in 1903. Zannoth is su- 
perintendent of maintenance. The 
four men will ride to the picnic 
in a Cadillac-Fleetwood. 

A varied program of games and 
athletic contests has been ar- 
ranged, which will conclude in the 
evening with the awarding of 
prizes. 


Workers Get Rest 
BRIDGEPORT, Conn.—A _ week’s 
vacation with pay will be given this 
summer to all wage employes of the 
Bullard Co., machine tool manufac- 
turers, who have been continuously 
employed since Sept. 1, 1935, the 
management has announced. 
company’s previous vacation policy 

covered only salaried employes. 





New and Used Car Demand 


Brisk in Salt Lake City 


SALT LAKE CITY. — Some 
dealers here say the bonus is not 
selling as many automobiles as 
seemed likely some weeks ago. 
There is a brisk demand for cars, 
both new and used, however, and 
the outlook for the balance of the 
season is excellent, There are still 
far too many used cars in dealers 
hands, taking the industry as a 
whole, but the situation is no 
worse than it was; probably bet- 
ter. The industrial situation is 
improving. 

A. L. Chytrus, A. E. Tourssen 
Motor Co., Oldsmobile dealers, 
said: “We are selling more new, 
and used cars, too, as the season 
advances. Our used car stocks 
have been reduced a little. We 
have 90 on hand now. Our inven- 
tory of new machines is 60, just 





about what we need for the busi- 
ness we are doing. The bonus is 
not creating a great deal of ac- 
tivity, as far as we are concerned. 
It is being spent conservatively, 


perhaps one-third or one-half of | 


it on a car, where a car is being 
bought. It has moved only 15 or 
20 cars for us, so far.” Chytrus 
said collections were good. 

E. C. Lindsey of Fred A. Carle- 
son, Inc., said they expect June to 
be the biggest month in their his- 
tory. These Ford dealers have 
sold 60 new and 83 used cars in 
the past month and reduced their 
used car stocks from 130 to 91. 


Lindsey said “There is a big de- | 


mand for lower-priced cars,” but 
added, “higher priced used cars 
around 1929 models are very hard 
to sell.” This firm is carrying on 
a newspaper and radio campaign. 





The | 





tricts of Graham-Paige. 


OAKLAND, Calif.— Building 
trades workers are contributing 
to the big upswing in the sale of 
new and used automobiles 
throughout the Pacific Coast 
region as home and _ industrial 
construction runs into the mil- 
lions monthly and the outlook 
brightens, according to leaders in 
the automotive field of California, 
Oregon and Washington who are 
elated over the early June ac- 
tivity reported by dealers of the 
three coast states. 


Ten cities, from San Diego, 
California, to Spokane, Washing- 
ton, are credited with a record of 
15,852 building permits in May, 
amounting to approximately $12,- 
000,000 in building expenditures. 
All this means more business for 
the motor car men; and carpen- 
|ters, bricklayers, lathers, shing- 
lers, cement workers, wood work- 
|ers, lumber yard employes and 
painters are investing in new cars 
or stepping up to better transpor- 
|tation through the purchase of 
good used cars, according to fig- 
ures presented by new and used 
|car dealers. 


Building at 6-Year High 
The May building report cover- 
|ing the 10 largest cities on the 
| coast gives a total expenditure of 
| $11,620,000 which is a new high 
| for the past six years; and June, 
|having started off with a rush, 
| promises to eclipse May by a 
wide margin. 
| March, the previous recovery 
high month, had a building ex- 
|penditure of $10,721,000. In April 
|the score fell off about $19,000. 
| But in May the building activity 





| 
| 
| 
} 
| 
| 
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| 
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ON THE ROAD AGAIN. After a long series 


Building Trades Workers 
Buy Many Cars ¢ on West Coast 


jumped ahead with a gain of 
more than $1,000,000. 

Oakland's building activity this 
year has been mostly in the con- 
struction of homes, with a good 
proportion running into the 
$15,000 to $25,000 bracket. 

San Francisco, on the other 
hand, with 617 permits totaling 
$1,982,633, showed less than half 
its activity in residential building. 
It is interesting to note, however, 
that San Francisco’s building pro- 
gram for the month included 162 
frame buildings against a total of 
80 for the same month of 1935. 


Rise is Steady 


Builders point out that the ac- 
tivity in the San Francisco Bay 
region is encouraging, not so 
much from the standpoint of 
volume, but because of the steadi- 
ness of the rise. Building activity 
is about triple what it was two 
years ago, they say. 

Truck dealers are interested in 
building because the contractors 
are using more commercial equip- 
ment. One construction company 


replaced a large fleet of trucks in | 


San Francisco last week, an- 
nouncing that if building opera- 
tions continued to pick up addi- 
tional units would be added to 
the new equipment within the 
next 90 days. 

Passenger car dealers are get- 
ting their share of the business, 
too. The successful contractors 
are buying new passenger cars. 
The building trades workers are 
spending a sizable share of their 
earnings on cars, and every new 
dwelling erected provides garage 
space for one, two, or three cars. 


Proved by the Records 


BORG & BECK 
CLUTCHES 


DIVISION OF BORG. 


ARNER CORPORATION 


Also in the group are: 





of economy runs for Graham, Cannonball Baker will 
drive a Graham Supercharger on an all-Michigan economy run, with William Ochs, representing the 
Automobile Club of Michigan, as official observer. 
manager of Graham-Paige; James M. O’Dea, Detroit distributor of Graham; R. A. Gloster, pub- 
licity director of the Automobile Club of Michigan; William J, Trepagnier, editor Michigan Motor 
News; Richard Harfst, manager Automobile Club of Michigan, and Lansing Thoms, director of dis- 


F. R. Valpey, general sales 


( 


AAA Urges Clubs 
To Unite Against 
Parking Meters 


WASHINGTON, D. C.—A united 
front by motor clubs throughout 
the nation against installation of 
parking meters or other similar 
devices was urged this week by 
the executive committee of the 
American Automobile Assn. meet- 
ing here. Expression of deter- 
mined opposition to the pay-park- 
ing plan was contained in a reso- 
lution unanimously adopted by the 
committee. 

“Decision to rally our 750 clubs 
against the parking gadget was 
reached only after months of 
study,” said Thos. P. Henry, of 
Detroit, president of the AAA, in 
announcing the committee’s ac- 
tion. “In addition to overwhelm- 
ingly adverse reports from many 
sections, the committee was 
guided by an opinion by our 
counsel that the meter plan is an 
illegal use of the police power to 
collect revenue. 

“Principal among our objections 
to metered parking plan are: 

“First, the meters place one 
more tax and one more harass- 
ment on car owners already suf- 
fering from too many of both 
these evils. 

“Second, because of their popu- 
larity with the merchants, there 
inevitably will be continued de- 
mands for extension of the system 
throughout the entire business 
districts of the cities once it has 
been started. 

“Third, in effect, the system 
makes a motorist pay a tax for a 
device, the primary purpose of 
which is to make it easier to ap- 
prehend and fine him for parking 
violations. 

“Fourth, the system will not re- 
lieve traffic congestion because 
whether the motorist pays or not, 
the curb area still is in use as a 
parking zone and is not available 
as a traffic lane. Concentration of 
attention on the parking problem 
diverts energy that might well be 
spent on more important matters 
regarding safety on city streets.” 


Plan Big Picnic 

OSHAWA, Can.—Thursday, July 
9, has been set as the date for the 
General Motors Picnic at Oshawa, 
and plans are well advanced for an 
outing that will surpass those of pre- 
vious years. A representative com- 
mittee of 40 is already functioning. 
Lakeview Park will provide the back- 
ground. In order that the work may 
be. fully representative of the or- 
ganization, members of the main 
office staff and parts department will 
take part in various committees. 
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‘Windfall? Bonus Money 


* 
To Aid Sales, Graham Says Wil 2 YS 
DETROIT.—W ith distribution; own dealer organization that a | 
of $1,500,000,000 to the vast army | great many prospective buyers of 5 
of American’ service veterans|our car are waiting for their in 


scheduled to begin June 15, it is| share of the distribution before 

obvious that re-| actually taking delivery. 
tail activity in| “Of course, people will buy 
many lines will| other necessities, too, but we 
be stimulated,| know there are thousands of 
particularly in| families who have mentally rele- 
the automobile | gated the old bus to the rear of 
field,inthe opin-| their affections in favor of a 
ion of Robert C. | modern car purchased with “wind- | 
Graham, execu-| fall’ money in the form of the 

tive vice - presi- | long-awaited soldiers’ bonus.” 

dent of Graham- ——— 
cr ron Motors| Pe Soto Names J. Ballard 
R. C. Graham “So much pub- | New Distribution Director 
licity has at- DETROIT. — J. L. Ballard, has 
tended the soldiers’ bonus, both | been appointed director of distri- 
before and after passage of | bution for the De Soto division of 
the bill, that the subject is one the Chrysler 
which has been uppermost in the Corp., it was an- 
minds of business executives and ~ nounced here 
dealers for quite some time. Sim- : this week by J. 
ilarly, it has been the subject | . B. Wagstaff, De 
of much thought on the part of & Soto general 


those who will be entitled to share a sales manager. 
in the division which will shortly ~ Ballard suc- UP 
begin. * ceeds C. W. 35 

“From our standpoint in the Bloom, who has TO 


automobile industry, we expect : been assigned to 
that a proportionate share of in- the staff of vice- 


creased sales during June and J. L. Ballard president L. G. 

July will spring from the newly- es Peed pending For Franchise 
acquired money, because we have| announcement of new responsi- Sedan, De Luxe Sedan, and gl Telegraph or Write 
ample evidence from within our! bilities planned for Bloom. Coupe, Panel Delivery at WILLYS-OVERLAND 








and Cab Pickup Toledo Toledo, Ohio 


Car Sales Continue Good 
Denver Dealers Report| SMART TO BUY SMART TO SELL 


DENVER.—Business conditions| used car units at this time, which 


in general and the automobile| is 50 per cent greater than our 
business in particular continues | Stock at this time a year ago, but 


good in the Denver area. The local | Within a month this difference e e e 
Denver bank clearings of $111,-| «wo are looking for another up- 


633,617 during May as compared| yarq trend in the automobile 
to $95,552,756 for the same period| py siness during the coming month 
a year ago. Building permits for due to the fact that a large = 

the month, the report continues| , mount of money will be put into 

were for $665,611 as compared tO) circulation via the bonus route. COXE UStve 
$462,259 during the same month| we experienced a record sale of 
in 1935, and during the month 950 new cars in April.” 

cars of Colorado fruits and vege- The sale of trucks continues to 
tables were shipped as compared] ,ocister far ahead of this time a 


to 109 cars last year. So it goes On| year ago Increases in all lines of 
down the line. ' | industry in the Denver section is 
“Our business in May this year,| given as the reason. Many firms | * 


was 75 per cent ahead of what it| that have been getting along with | 
was during May last year,” re-| old trucks during the depression 
marked Otis L. Larson, head Of| are replacing this old stock with 
the Larson-Nash Motor Co., Den-| new trucks. 

ver, and distributors for Nash and Some other reasons for better 
LaFayette automobiles. “The out-/| business at the present time, as : ® This copy of ADN is going with our compliments to a list of 
look for summer and fall business | pointed out by automobile dealers dealers who have been selected because WE KNOW they are 
is extremely bright. Reports com-/| of Denver, is the fact that Colo- >» t progressive, successful money-makers and yet they are not 
ing in from our dealers in Colo-| rado Fuel and Iron Co., enjoyed | Cg ’ SC regular subscribers to Automotive Daily News. 

rado, Wyoming, New Mexico and net earnings for the first quarter If you are one of these, fiil out the coupon below and mail it 
western Nebraska are to the ef-| of 1936 totaling $726,269, compared ; 2 i with vour busi . d letten-tb 

fect that good business looms| with $51,490 for the same period z cts witite 7 amens Gane on lettertend today. 

ahead with present sales of cars| of 1935. The Holly Sugar Co. | R : ear H We will enter your subscription to receive every copy of ADN 


ahead of this time a year ago. | earned $2,684,519 for the fiscal | sues from now to January, 1937, which will include 
“Our dealers located in farming | year ending Mar. 31, 1936, com- | , iC Ke . \ 7 

districts are lining up some good | pared to $1,066,723 for the pre-| 7 A Dee -&| The Automotive Almanae for 1936 

business for the fall months due| vious fiscal year. The Mountain | ~ y a Fs : s 

to the fact that farmers are ex-| States Telephone and Telegraph | : i2 . alone valued at $3 per copy. You will receive twice-every-week 

pecting much better farm crops Co., gained 8,813 stations in the} Pee : ye the NEWS of the industry, including earliest available de- 

than they have had for a number | first four months of this year, ' a UA scriptions of the new 1937 models in ALL lines, prior to the 
t Auto Shows and the extra editions we issue during the shows. 





Here is an offer which no live dealer in automobiles or trucks 


| 
| can afford to pass up! 





of years. Our dealers in the min- | compared with 4,384 in the same z All : oes 
c , is state are do-| months of 1935. The gain durin : : : \ of this for $3 which is just one-half the annual subscrip- 
ing territory of this s & B THR) Se tion price. This offer is open to NEW subscribers only, Kindly 


: i ight | the ast month was 2,085 as : 
ing a very good business righ Pp ae attach check for $3 and we will start ADN coming with the 


| against 721 in the same month a ; : 
now. | 2S STOTT Dry Ree next issue so that you do not miss a single copy. 


: : ear ago. ’ TOMOTIVE DAILY NEWS 
“ are also experiencing a| ¥ 2 = tithe 
We P Used cars continue to bother a 


f used cars| : & ; Nd 
ry now than for some little | !o¢al automobile men to some ex- ~ somata Ae Nate ew 
time back. We have on hand 95| tent, but this situation is grad- —when did CHEVROLET build 

| ually clearing up and it is thought | the first six? What did it sell 

'that in another month or so/| for? AUTOMOTIVE DAILY NEWS 


| things will be back near normal ° 
CONVENIENT TO ||| in this respect. ee, an, Ge See 4 eee Detroit 
— ? 

BILE ROW ||| Ny ° ; 
rane a i New Bus Terminal —when did CHRYSLER intro- 
automotive executives CHICAGO.—A new $150,000 union duce PLYMOUTH? 
make the Lenox their bus _terminal in one of the busiest ebatiiil ties! chia es than Gae wend 
headquarters when in sections of the downtown district $ : 

Buffalo will be erected at 12-20 E. Randolph os fa fee on oat SS Automoti Al f 1936 
B F prected ¢ . e ALMANAC if they cou not secure an- , 
RATES ~~ + aaae 20 Se wapene was other one. This is an annual, cqutainians a ive manac tor 
Single $1.50 to $3.00 taken by the Burlington Transporta- statistics including registrations by make o . : 
Double i s0 to $5.00 tion Co. and the Santa Fe Trails of car and state for every month from 1927 to and all extra and show editions as issued 
Family Suites $5.00 up Illinois Co., affiliates of the two 1936. Contains a complete Who’s Who, a 


Write for free A.A.A. road map; also a a oe Buyers’ Guide, Specifications, Price and Class 
our folder with map of downtown large nganent, une R eeee Comparisons, ; complete history of every 
Buffalo. name, ther bus lines that will use company, all stock car Race Results. In 


the new terminal include Greyhound, addition over 345 other features which make 
Hotel L E NOX Great Eastern, Indian Trail, Inter- it a encyclopedia of the industry, which 
140 North Street, near Delaware state Transit, De Luxe, Reindeer, will answer practically any question regard- 
B U EF EF A L oO Blue Bird and Souther Limited. The ing any company or its product. The regular 
terminal will be a two-story structure = i oe a ALMANAC to non- 
CLARENCE A. MINER, President and is set for completion late this = ” me aay (To prove you are a dealer in cars or trucks and thus entitled to this 
fall. special limited offer, kindly attach your business card or letter-head.) 





For the $3 attached kindly enter the name below until 
January 1, 1937, for the twice-a-week editions of 
AUTOMOTIVE DAILY NEWS, to include the 
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Shipments Up in April 
According to | toMEMA Index 


NEW YORK.—Shipments dur- | all 1 


ing April showed the usual sea- | 
| to reports received from manufac- 


sonal advance and were higher in 


| Equipment 


If the current trend continues, 
the overdrive transmission will 
be accorded increased recog- 
nition in 1937 cars. It was in- 
troduced on Chrysler Airflows 
and is now available on several 
lines of passenger automobiles. 
The overdrive feature reduces 
engine speed automatically when | 
car speed gets up to thirty-five 
to forty miles an hour and con- 
tinues to function at or above 
those speeds. The pleasing re- | 
sult is less gasoline and oil con- 
sumption and less wear-and-tear | 
on engine parts. Neutral ob-| 
servers report that the public is 
taking to the overdrive in con- 
stantly expanding numbers and | 
that this feature, which in some 
cases is built into the transmis- 
sion as an integral part of it, 
will be given increasing em- 
phasis. 

One large manufacturer, who 
employs the overdrive prin- 
ciple, is making his overdrive 
mainshaft to extremely close 
tolerances. This part is forged 
from nickel molybdenum elec- | 
tric steel. All bearing diame- 
ters and running fits are ground | 
to a half-thousandth of an inch 
and ground diameters must be 
concentric with the shaft bear- 
ing diameter to within one- 
thousandth of an inch. Unusual 
care is shown in all the manu- 
facturing operations, but, above | 
all, the steel has to be right. | 
That is the reason that a nickel 
molybdenum steel was chosen. | 

*x * 

Back in 1859 a Belgian com- | 
mission on currency reform ad- | 
vocated the theory that intrinsic | 
value of money need not ap-| 
proximate its nominal value. 
Acting on this theory, Belgium | 
the following year adopted as 
standard a composition of 75% | 
copper and 25% nickel because | 
of the economy, workability and 
appearance of this alloy. The 
United States followed suit in | 
1865, Germany in 1873 and 
Switzerland in 1879. During | 
this period Joseph Wharton, of | 
Philadelphia, was working with 
malleable pure nickel. His prod- 
uct created wide interest when | 
shown at various 
during the seventies. 

an ag * 

Cast camshafts are widely | 
used in automobiles today for | 
several reasons. They resist 
equally well wear of tappets | 
made of any material and tap- 
pet noises are much less. At | 
the same time they cost less to/| 
produce, because expensive dies | 





expositions | 


| base, from 149 per cent for March. 


| cent. 


| Arkansas 


| Georgia 


| Illinois 


| Minnesota 


| Missouri 





are not necessary, and expensive | 
machining operations and heat | 
treatment are eliminated. A| 
prominent company started de- 
velopment work on cast cam- | 
shafts in 1924, but did not vigor- 
ously push the project until late | 
in 1929. Then it began in earn- | 
est to develop a material which | 
would meet all metallurgical, | 
engineering and manufacturing | 
requirements. It finally decided 
upon an alloyed iron with a/| 
nickel content of 0.20 to 0.40 
per cent. This metal today is 
doing all that was expected of 
it from every standpoint, in- 
cluding machineability at speeds 
and feeds in keeping with this 
age of high production. 


THE 
INTERNATIONAL 
NICKEL COMPANY 

INC. | 
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all branches of the industry than 
in the previous month, according | 


furnishing the Motor & 
Manufacturers Assn. 
with monthly business figures. 


turers 


The grand index for the month, | 
including original equipment and 
after market shipments, rose to 
162 per cent of the January, 1925 | 
The index for April, 1935, was 147 
per cent of the base. 


Original equipment shipments 
to vehicle manufacturers were 
181 per cent of the base index, as 
compared to 160 per cent for 
March and 156 per cent for April, 
1935. 


Service parts shipments to | 
wholesalers showed a satisfactory 
gain, rising to 125 per cent of the 
base, which was an increase of 
16 points over March. The figure 
for April last year was 144 per 


Accessories shipments to whole- 
salers stood at 130 per cent of the 
base index as compared with 120 
per cent for March and 110 per 
cent for April, 1935. 

Service equipment shipments to 
wholesalers advanced to 104 per 
cent of the 1925 base. This com- 
pares with 97 per cent for March 





and 88 per cent for April last 
year. 


Figures supplied by R. L. Polk & Co. with 
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RAIL SHIPMENTS of cars are simplified by a new method used 


at Dodge. Power-operated lifting 


racks with chain locks hold the 


cargo in position. This method requires neither wooden cleats or 
dismantling of cars. Unloading is also simpliied. 


Bigger, Faster Planes 


Soon to Be Developed 
WASHINGTON. — Still larger 
airplanes carrying greater loads 
in the wings and more powerful 
aircraft engines were forecast in 
the recent report of the National 
Advisory Committee for Aero- 
nautics. 
The report stated that large 
airplanes offered the advantage 


of increased structural and dyna- 
mic efficiency. The speed of 
bombing planes and commercial 
transports has nearly doubled in 
the past few years, it was said. 
Listed as outstanding achieve- 
ments in the past year were in- 
creases in engine performance 
both in horsepower and in per- 
formance with supercharger. The 
development of the variable pitch 
propeller was called outstanding. 


Warns Owners 


Of Driveaways 


DETROIT.—Factories here re- 
port an early seasonal increase 
this year in the number of new 
car purchasers arriving at the 
plants to drive away their own 
cars from the factory yards. 

That customer ‘“drive-aways” 
this month at one plant alone 
range from 50 to 100 cars a day, 
was confirmed here by the Plym- 
outh division of the Chrysler 
Corp. 

Four important suggestions are 
offered by K. G. Pound, Plymouth 
director of distribution, for any- 
one planning to drive away a 
new car direct from the factory 
this summer. 

“First, be sure your local dealer 
has made advance arrangements 
with the factory for delivery on 
a certain date. 

“Schedule your itinerary’ so 
that you arrive at the plant on 
the date agreed upon. 

“Don’t change your mind about 
the specifications for your car 
after the order has gone through 
to the factory. 

“Remember to bring your new 
license plates, or be sure they 
have been delivered at the plant 
to be placed on the car when you 
arrive. 

“These four items are essential 
for prompt delivery of a new car 
direct to the purchaser, and are 
based on current’ production 
methods in use at modern assem- 
bly plants.” 
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ch Dimension 


The News of Automotive Advertising 


By 


Hold On 


GERRY SCHURMAN 


Much attention has been drawn to an unusual advertise- 


ment placed by Roche, Willia 
for Studebaker. 


Over the signature of Paul 
ber American Legion,” 


egg. Don’t even cash your bonds®— 
unless from necessity or to get 
out of debt.” 

Hoffman’s message to the ex- 
service men continues: “We at 
Studebaker want to sell automo- 
biles, and Studebaker dealers 
have the best automobile values 
in the world to offer you—new or 
used—but we refuse to be drawn 
into the hysterical, high pressure 
clamor for the immediate distri- 
bution of your bonus _ funds. 
Studebaker—oldest name in trans- 
portation — won world fame 
through integrity, plus thrift.” 

The advertisement appeared in 
newspapers in about 35 metropoli- 
tan centers this week. 


Parade 


“A Chicagoland Used Car Week” 
has just been launched, the sec- 
ond annual affair of its kind, 





ms & Cunnyngham, Chicago, 


G. Hoffman, ‘‘Charter Mem- 


the advertisement is headed ‘‘Vet- 
erans Hold On to Your Bonds.” 
“Set the world an example for level-headed thrift. 
spend for the sake of spending. 


The copy states, in part: 
Don’t 
Don’ t ‘blow i in’ your nest 


under the auspices of the Chicago 
Tribune. 

A dramatic feature of the cam- 
paign is a used car parade. The 
Tribune is supplying dealers in 
and around Chicago with window 
banners, price tags and other 
promotion material. 


Soap 


Heralded over the air and sup- 
ported by many other types of 
media, the new Proctor & Gamble 
radio contest in the interest of 
Ivory Flakes, with 30 Pontiac 
cars as prizes, is now in full 
swing. 

Each week, for six weeks, five 
Master six two-door sedans are 
awarded prize winners in the con- 
test which is held during the 
“O’Neill’s” program over the Red 
network of the National Broad- 
casting Co. at 2:45 p.m. EST. 


This network makes the program 
available to 15,000,000 radio sets. 


Magazine advertising carries to 
a circulation of 7,200,000 copies, 
and newspaper advertising on the 
contest to another 10,000,000. 


etc., 
tions are being furnished to every 
grocery and department store 
where Ivory Flakes are sold. 

In order that Pontiac 
may tie into this activity, Proctor 
& Gamble 
Pontiac dealer a window 
as well as a small supply of entry 
blanks for the convenience of 
those who might call regarding 
the contest. 


Notes 
S. Robert Swiss, 
sociated with United States Ad- 


vertising Corp., at its home office | 


in Toledo, and for 11 years vice- 
president, has rejoined the organi- 
zation and is stationed in the De- 
troit office . . . Continental Mo- 
tors Corp. has appointed Martin, 
Ine., Detroit, as advertising 
counsel, 





In This Corner 


(Continued from Page 6) 
idly, but the fact of the matter is, 
it seems that they have been un- 
able to do one thing and that is 
to put “brains” on the steering 
wheel and controls. There are 
many using misjudgment when it 
comes to passing vehicles even 
on the level and straightaways. 
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of various sizes and descrip- | 


dealers | 


have mailed to every | 
display | 


formerly as- 


Most viaducts and bridges have 
also been built too narrow. Many 
states are now building over- 
passes and under-passes to take 
care of railway crossings. 

When it comes to highway traf- 


fic regulations and law enforce- | 
we | 
in the state of | 
are | 
schooled to where | 
they handle it in a very fine man- | 
When experiencing difficul- | 


we believe the finest 
are 
Their 


ment, 
have seen 
Minnesota. 
| trained and 


officers 


ner. 
ties on the highway, the officers 
come to the motorist’s assistance 
in every way. All their highways 
have 10-foot shoulders, allowing 
cars to park off the pavement. 
This, of course, 


| state, this is not true. 


Cars on highways should be in- | 


spected and cared for the same 
as railroad locomotives. High- 


Many accidents are caused by 
the thoughtless driver pulling 


onto a highway in utter disregard | || 


of stop signs. 

We automobile dealers, who are 
in the business of picking up 
wrecked cars that have been in 
accidents, naturally are experi- 
enced to where we can usually 
see readily the cause of an acci- 
dent, where an outsider cannot 
determine the cause. 

Main highways should be re- 
moved at a safe distance from 
public school buildings. We have 
seen many cases where the high- 
way goes right in front of the 
entrance to a school building and 
practically all the children at- 
tending the school are obliged to 
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is true in many | 
states, but, speaking of our own | 


ways should be fenced the same | 
| as railways to prevent stock from | || 
| entering on the highway. 











Combines Baseball 


And Advertising 
DAYTON, O.—R. S. Jen- 
kins, Jenkins Auto Sales, 
Dodge and Plymouth dealer, 
has proved to be Dayton’s 
greatest ball fan and a 
smart advertiser at the 
same time. 

For every home run hit 
by a member of the Dayton 
Ducks team on the home 
field, Jenkins presents the 
player with a $10 bill from 
his box over the dugout. 
A home run with the bases 
loaded gets $25. 

Jenkins has a large sign 
in the outfield and every 
time a home run is made 
the announcer tells of Jen- 
kin’s gift. 

Jenkins attributes the sale 
of eight Dodge trucks and 
more than half a dozen 
Dodge and Plymouth pas- 
senger cars to this promo- 
tion. 





cross the highway. This is very 
dangerous. 

Children are also permitted to 
ride on highways on bicycles with- 
out lights at night. Furthermore, 
a team and wagon should be re- 
quired to have a light when on 
the highway at night. We recall 
a recent accident near here 
through this cause. 

We are not criticising, but we 
believe that if we would all put 
our shoulders to the wheel and 
use good common horse sense, 
while driving, that many acci- 
dents could be avoided and many 
lives saved. — F. H. Brandes, 
Dodge-Plymouth dealer, Hastings, 
Neb. 


AN 


INVITATION 
TO 


Profit-Seeking 
DEALERS 


@ Safe driving is a nation-wide topic of 
interest to everyone, creating a widespread 
demand for better road illumination after dark. 
Few realize that the ratio of fatal accidents to 
total accidents occurring during dusk and 
darkness, is 92% greater than for daytime 
accidents. A reasonable rate of speed for 
daytime may be dangerous at night without 
the proper lighting equipment. 


The Lorraine Fog Light has been developed 
and designed to meet the most hazardous 
driving conditions, and is effective in fog, 
snow or on wet pavements. It is a pleasure 
to drive behind a pair of Lorraine Fog Lights, 
and every user becomes a booster. Model 45 
is all chrome plated, listing at $8.50. Model 
47 is black enamel with chrome rim, listing 
at $6.00. Large, heavy bracket fits all model 
cars, buses and trucks. Long metal shielder 
wire and attractive instrument panel switch 


included. 


The Appleton Electric Company, manufac- 
turers of Lorraine, the finest driving light in 
the world, now offer a complete line of 
auxiliary lights, representing good profits to 
our dealers. An attractive catalog is supplied 
on request, together with the name of the 
wholesale distributor serving your territory. 


APPLETON ELECTRIC COMPANY 
(AUTOMOTIVE DIVISION) 


1753 WELLINGTON AVENUE 
CHICAGO, ILLINOIS 
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Even the F: amous 
‘Merger’ Gossip 


Falls in Slump 


By CONRAD ALEXANDER 

NEW YORK. — Wall Street 
under the SEC offers several con- 
trasts when compared with the 
old days, but 
none is more 
noticeable than 
the smaller crop 
of rumors. As 
far as the auto- 
mobile industry 
is concerned, 
this is particu- 
larly true with 
reference to ru- 
mors concern- 
ing individual 
companies. We 
haven’t had a 
good merger rumor now for 
weeks, whereas not so long ago 
it was a poor day when a news 
hawk couldn’t uncover at least 
one “impending amalgamation.” 

This is not to say that auto- 
motive rumors are a thing of the 
past in the Street with the ceme- 
tery at one end and the river at 
the other. But now they have to 
do largely with the industry as a 
whole rather than with individual 
companies. It is risky business 
these days of federal regulation 
of the stock markets for brokers 
and dealers or their customers’ 
men to start or circulate rumors 
and use those rumors in connec- 
tion with recommendations for 
the purchase or sale of a stock. 


Rumors Vary 

The danger in stories about the 
industry as a whole is not so 
great and right now it is being 
rumored in the Street that auto- 
mobile prices are going to be 
higher next year, that prices are 
going to be lower, that designs 
are to be radically changed, that 
there is to be a swing away from 
the “eight” toward the “six,” etc. 

The only rumor concerning an 
individual motor company to be 
gleaned from talk in the Street 
this week was no longer news. 
It was a mere revival of the old 
story that Chrysler will split its 
stock. No one appears to care to 
say when. 

This wasn’t a bad week for 
motor stocks in view of the ten- 
dency of Wall Street to sell 
shares in this group when auto- 
mobile production is declining. 
Whether the decline is purely a 
perfectly normal seasonal devel- 
opment often appears to mean 
nothing. There does appear at 
this time, however, a more than 
usual inclination to make allow- 
ance for the fact that the down- 
swing in output is merely a sea- 
sonal development and as a result 
there has been no real selling of 
the motors. There have been one 
or two weak spots but they have 
been outnumbered by strong 
spots, 


C. Alexander 


Averages Up 
The Automotive Daily News 
stock price averages for June 10 
compared as follows with a week 
earlier and a year ago: 
This 
Week Change 
44.60 +1.00 
46.95 +1.15 


Last 
Week 
24 Motors ee eseee stan 
10 car-truck co’s ...45.80 
10 Parts-accessories 38.97 0.62 22.6 
4 tire-rubbers sacl 25.76 a = 338 
Every time the tire and rubber 
stocks get started on a move, an- 
other “sit-down” strike occurs 
out in Akron and checks the up- 
ward swing. General Motors led 
the passenger car group this 
week and Briggs was the feature 
among the parts and accessory 
shares after its sinking spell of 
last week. Borg-Warner rested 
after its advance. 
Libbey-Owens-Ford was bought 
this week on news of more favor- 
able earnings in the current quar- 
ter. The profit in the first quarter 
was below that of a year ago but 
a sharp rise is in store for the 
current period, it is being esti- 
mated on the basis of the busi- 
ness for April and May. 
Dividend declarations came 


Year 
Ago 

22.33 

23.04 
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Wall Street Rumor Crop Small, Alexander Says 


along nicely this week, swelling 
the already large volume of pay- 
ments called for by recent declar- 
ations. Midland Steel Products 
declared 25 cents, payable July 1 
to stockholders of record June 
25. L. A. Young Spring & Wire 
declared 75 cents and Perfect 
Circle, 50 cents, both payable July 
1 to stock of record June 17. 


Declare Dividends 


Ford of Canada will pay 75 
cents on both A and B stock on 
July 11 to record of June 20, The 
last previous payment was 50 
cents on May 28, 1935. McQuay- 
Norris will pay quarterly of 75 
cents on July 1 to record of June 
20 and Hercules Motors, quarterly 
of 25 cents on July 1 to record of 
June 19. Trico Products declared 
quarterly of 6214 cents, payable 
July 1 to record June 12 and 
Goodyear Tire & Rubber of Can- 
ada declared 6214 cents quarterly, 
payable July 2 to record June 15. 
Goodyear of California declared 
50 cents on account of accumula- 
tions on its 7 per cent preferred 
stock. Arrears now are $27.25. 


Stockholders of E. G. Budd 
Mfg. are being asked to author- 
ize a $10,500,000 bond issue and 
Budd Wheel stockholders are be- 
ing asked to authorize a $2,000,000 
bond issue, both to be convertible 
into common stock, Meetings will 
be held Aug. 8. Proceeds will be 
used to acquire properties of 
Budd Realty Corp., from which 
the Budd companies lease part of 
their plants, and to retire out- 
standing debts. 


May Buy Old Plant 


WAUPUN, Wis.—Stockholders of 
the Shaler Co., meeting here, 
voted to authorize the board of direc- 
tors to take whatever action it 
deemed proper concerning purchase 
of the Kinite Foundries, Inc., She- 
boygan Falls. The old Kinite Corp. 
has been reorganized into Kinite 
Foundries, Inc., and it is proposed to 
issue 6,285 shares of common stock, 
and 500 shares of preferred stock, 
with par value of $100. It has been 
proposed that the Shaler Co. sub- 
scribe for stock not taken by Kinite 
stockholders providing the stock it 
acquired is sufficient to give it con- 
trol. 





‘properties of the Budd Realty 





motor stock ran into selling 


tions to full points. 
recent sessions. 





Last Minute Wall Street Wires 
From C. J. ALEXANDER 


Wall Street Correspondent, Automotive Daily News 


New York, June 12, 3:00 P.M.—After holding close to the 
highs reached in yesterday’s rally for most of the day; 


in common with other shares 


in the last hour and closed with losses ranging from frac- 
The market was more active than in 





2 Budd Cos. Plan 


To Buy Realty Co. 


PHILADELPHIA. — Stockhold- 
ers of the Edward G. Budd Mfg. 
Co. will be asked to authorize a 
$10,500,000 bond issue, convertible 
into common stock, and stock- 
holders of the Budd Wheel Co. 
will be asked to authorize a $2,- 
000,000 bond issue, also converti- 
ble into common stock, Edward 
G. Budd, president of both com- 
panies, has announced. Stockhold- 
ers meeting will be held Aug. 8. 

The proceeds of the two bond 
issues will be used to acquire the 


Corp., from which corporation the 
manufacturing and wheel com- 
panies lease a part of their plants, 
and to retire the outstanding de- 
bentures of the manufacturing 
company and its first mortgage 
loan which is held by the Federal 
Reserve Bank of Philadelphia and 
participating banks. The acquisi- 
tion of the Realty Corp. proper- 
ties will involve the call of the 
outstanding first and refunding 
mortgage bonds of that corpora- 
tion and also of the 8 per cent 
trust certificates representing its 
outstanding stock. 

In announcing the proposed re- | 
financing, Budd said: 

“The consummation of this plan 
should materially strengthen the 
companies’ financial position by 
consolidating indebtedness and 





reducing carrying charges. Liqui- 
dation of the Budd Realty Corp. 
and distribution of its assets be- 
tween the Edward G. Budd Mfg. 
Co. and the Budd Wheel Co. 
would substantially reduce fixed 
charges.” 


Total GM Steakhalders 


Down for 2nd Quarter 
NEW YORK. — Total number 
of General Motors common and 
preferred stockholders for the 
second quarter of 1936 was 345,- 
265, compared with 353,186 for 
the first quarter this year and 
351,275 for the second quarter of 
1935. 

There were 325,150 holders of 
common stock and the remaining 
20,115 were holders of preferred 
stock. 


Bosch Earnings Up 

BOSTON.—Report of United 
American Bosch Corp. for 12 months 
ended Mar. 31, 1936, subject to audit 
and year-end adjustments, shows 
a profit of $188,998 after ordinary 
taxes, depreciation and charges, but 
before federal taxes, comparing with 
$55,079 for 12 months ended Mar. 
31, 1935. 


Timken-Detroit Elects 

DETROIT. — Walter F. Rockwell 
has been elected secretary and A. 
I. Hawkins treasurer of Timken- 
Detroit Axle Co., succeeding W. C. 
Wood, former secretary-treasurer, re- 
signed. L. R. Buckendale has been 
elected vice-president in charge of 
engineering. 





AUTOMOTIVE STOCK QUOTATIONS 


AT CLOSE OF MARKETS FRIDAY, JUNE 12, 1936 
(Furnished by Wm. C. Roney Company, Union Guardian Bldg., Detroit) 


NEW YORK 


Allis Chalmers Mfg. 
American C. & F. 
American Chain 
Auburn Auto 
Bendix Aviation . 
Bethlehem Steel 
Bohn A. & B. 
Borg-Warner 

Briggs Mfg. 


Budd Mfg. Co., E. G. ... 


Budd Wheel Co. 
Chicago Yellow Cab (1) 
Chrysler 

Clark Equipment 
Cleveland Gr. Br. 
Collins & Aikman 
Commercial Credit 
Commercial Inv. T. 
Continental Motors 
Curtiss-Wright 
Curtiss-Wright A 

du Pont de Nemours 
Eaton Mfg. 

Electric Auto-Lite 
Electric Storage Battery 
Evans Products 

Federal Motor 
Firestone T. & R. 
Gabriel Co. A 
General Electric 
General Motors 
Glidden 


(80c) 


Goodyear T. & R. ....... 


Graham-Paige 

Hayes Body Corp. 
Houdaille-Hershey B 
Houdaille-Hershey A 
Hudson Motor 

Hupp Motor 
International Harvester 
Johns-Manville 
Kelsey-Hayes W. 


Last Sale 
June 12 June 5 


1936 
Low 


| High 


24% 


44 
345, 


18 
124% 
471 4 
22% 
27% 
21% 
284 
15m 
14 
16% 
144%, 
67s 
287%, 
4% 
167s 
121» 
55/4 
161/; 
9% 
8, 
24% 
12% 
56 
331/, 
16% 
941, 
18% 
85/4 
44% 


Ludlum 


Motor 
Motor 
Murray 
Nash 
Pacific 
Packard 


Socony- 


Timken 
Timken 
U. S. 
U. S. 


White 
Yellow 
Young 


3%, 
21% 
64 
22% 


Bendix 


Modine 
Perfect 





Federal 
Hall L 
Hoover 
Murray 


Mack Trucks (1) 
Midland Steel 


Raybestos Manhattan 
Reo Motor 
Republic Steel Corp. 


Sparks- Withington 
Stewart-Warner 
Studebaker 
Thermoid Co. 
Thompson Products 


Westinghouse E. & M. 


Asbestos Mfg. 


Borg-Warner 
Houdaille-Hershey B 


Last Sale 


NEW YORK June 12 June 5 


Kelsey-Hayes W. B. 
Lee Rubber & Tire 
Libbey-Owens-Ford Glass 


51% 
23% 
28/4 
371, 
32, 
19, 
14% 
1642 
1442 
10 
32% 
5% 
18, 
13 
6%, 
17% 
10%, 
87 
2 
16 
Ol, 
36% 
26/4 
1099/, 
22% 
174% 


Steel 


Products 
Wheel 
Sh! ciucaseesk Ghana ke 


Mills 


Vacuum 


-Detroit Axle 
Roller Bearing 
Industrial Alcohol 

Rubber 


Motors 
Truck 
Spring & Wire 


CHICAGO 

27 
74Y/, 
232 


Aviation 


Mfg. 
Circle 


Pines Winterfront 3 


DETROIT 
Mogul 
amp Co. 
Steel Ball 
CS i aaa s bi eee 


16 


13 


Collins & Aikman 
Earnings May 
Reach $1,000,000 


NEW YORK.—Collins & Aikman 
Corp. earnings in the first quarter 
of their fiscal year ended June 1 
are expected to better the $911,955 
reported in the similar 1935 period. 
While no official estimates are 
available, good operations in the 
last two months of the period may 
develop earnings for the quarter 
of approximately $1,000,000, equal 
to about $1.50 on each of the 
543,000 common shares outstand- 
ing after allowing for dividend 
requirements on the 7 per cent 
preferred. 

Adverse weather conditions in 
late winter months curtailed sales 
for Collins. Thereafter, however, 
increased automobile production 
resulting in pile fabric upholstery 
demand sent business for the 
company to near record levels. 

More than 75 per cent of Collins’ 
total volume of business is ab- 
sorbed by the automobile industry, 
the remaining 25 per cent, for the 
most part, being taken by the 
furniture market. Since the be- 
ginning of 1936 business in house 
furnishings has made a remark- 
able recovery, adding to com- 
pany’s volume of business. 

Orders currently on hand are 
said to be sufficient to carry the 
company through June but the 
seasonal slack of July and August 
is expected to curtail sales for 
Collins. In the second quarter last 
year, ended Aug. 31, the com- 
pany reported a net profit of 
$843,784. 

Collins & Aikman common 
stock is currently on a $2 basis. 
The initial dividend was paid on 
Dec. 2, 1935. There is no definite 
indication that directors will make 
any attempt to increase this pay- 
ment at the next meeting, sched- 
uled for the middle of July. 
Splendid cash position of the 
company and the continued high 
earnings would make such an in- 
crease possible, but the season- 
ally dull summer months may 
defer action until fall. 

It is understood tentative plans 
are under discussion to refund 
the 62,518 shares of 7 per cent 
preferred stock into an issue with 
lower dividend requirements. The 
preferred was originally issued in 
amount of $11,760,000 in 1927. In 
the intervening years, 55,052 
shares were purchased for re- 
tirement. The stock is redeem- 
able upon 60 days notice at $110 
a share. 


Argentine Sales Down 


WASHINGTON.—Imports of pas- 
senger cars into Argentina in the 
1936 quarter totaled 4,190 units 
against 5,246 units in the first 
quarter of last year, a decrease of 
20 per cent, while imports of trucks 
decreased from 2,551 units in the 
first three months of 1935 to 2,396 
units in the January-March period of 
the current year, a decrease of nearly 
7 per cent, according to a report 
made public this week by the Com- 
merce Department. 

A factor in the decreased automo- 
bile imports into Argentina in the 
current year was that several com- 
panies delayed announcing their new 
models until the first part of March 
in order that dealers might dispose 
of the old models on hand, according 
to the report. 

The United States continues to 
dominate the Argentine motor ve- 
hicle market, accounting for 3,694 
passenger cars, or 90 per cent of 
total imports in the first quarter of 
1936, and 2,302 trucks or 96 per 
cent of total imports, it was stated. 


Buys Canton Sheet 


CANTON, O.— Purchase ‘of the 
Canton Sheet and Tinplate Corp. 
plant here by the Republic Steel 
Corp. has been announced. The 
plant will be operated as a part of 
Republic Steel Corp. It consists of 
nine tinplate mills and complete fin- 
ishing departments. Employes num- 
ber 680 with an average monthly 
payroll of $75,000, or approximately 
$900,000 a year. W. H. Davey has 
been president of the company and 
no changes in the present personnel 
are anticipated, Republic executives 
announced, 





Engineer Explains Function o 


o- - — — 
| more likely he is to drive in a | may be the means of livelihood | 
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Dash Controlled Device 
Has Value, He Believes 


DETROIT. — The proper func- 
tion of governors on passenger 
cars and the aims of governor 
manufacturers are set forth in the 
following statement from Arthur | 
A. Bull, president of the Handy | 
Governor Corp. 

“Recent statements emanating 
from the Automobile Manufac- 
turers Assn. and others regarding 
the use of speed governors for 
automobiles have left open some} 
questions which should be ans- 
wered from the governor manu- 
facturer’s standpoint. I believe I| 
can speak for the manufacturers 
generally when I state that there 
is no intention on their part to 
endeavor to foist the use of gov- 
ernors on automobiles generally. 
To do this would indeed be a 
shortsighted policy because if all 
automobile engines had to be 
governed, manufacturers of motor 
cars would soon manufacture 
their engines in such a way that 
they would not be capable of 
greater than the governed speeds 
and we would all lose our good 
customers in a very short space 
of time. 


Would Not Work Out 


“For governor manufacturers, 
legislators or any other group to 
attempt to agitate for the use of 
governors as standard equipment 
on all automobiles is a false prem- 
ise which would never be realized 
in practice. 


“There is, however, a very def- 
inite field for governors and this 


Coming Events 


JUNE 


6-Nov. 29—Dalias, Texas Centennial Exposi- 
tion. 

19-21—Mackinac Island. 
tive Engineers, Detroit section, 
cruise 

27-Oct. 4—Cleveland. Great Lakes Exposition 

29-jJuly 3—Atiantic City. American Society for 
Testing Materials, annual meeting 
Chalfonte-Haddon Hall 


Society of Automo 
annual 


AUGUST 
3-9—Great Falls, Font. 
State fair. 
15—Goshen, N. Y. Automobile Show. 
22—Springfield, i111. Automobile race. 
fair. 


Automobile Show. | 


| 
State 


SEPTEMBER 


7-12—Pittsburgh. American Chemical So- 
ciety, semi-annual meeting. 

21-22—Reading, Pa. Pennsylvania Automotive 
Assn. Sixteenth annual convention. 
Abraham Lincoln Hotel. 


OCTOBER 


{-t1—Paris. Automobile salon 
12—Mineola, L. 1. Automobile race 

velt Field, Mineola, L. I. 

15-24—London. Thirtieth International Auto- 
mobile Exposition. Olympia. 

19-2i—Chicago. American Trucking Assn. an 
nual convention. Stevens Hotel. 

19-22—St. Louis. National Assn. of Inde- 
pendent Tire Dealers, Inc. Annual 
convention. Statler Hotel. 

19-23—Cleveland. American Society for Metals, 
18th national Metal Congress and Ex- 
position. Exposition Hall 


NOVEMBER 


3-7—Newark, N. J. National Motor Truck 
Show. 
9-12—Chicago. American Petroleum Institute, 
17th annual meeting 
11-18—New York. Automobile Show. 
Central Palace. 
14-20—Columbus. Automobile Show. 
14-21—Chicago. Automobile Show 
14-21—Detroit, Automobile Show. 
14-21—Boston. Automobile Show 
14-21—San Francisco. Automobile Show. 
14-21—Washington. Automobile Show. 
14-22—Los Angeles. Automobile Show. 
15-22—St. Louis. Automobile Show. 
15-21—Cincinnati. Automobile Show 
*16-21—Denver. Automobile Show. 
19-20—New York. National Industrial Traffic 
Teague. Annual Meeting. 
19-25—Asbury Park, N. J. Automobile Show 
*20-26—Lansing, Mich. Automobile Show. 
21-28—Baltimore. Automobile Show, 
21-28—Cleveland. Automobile Show. 
*21-28—Brooklyn, Automobile Show. 
*21-28—Buffalo. Automobile Show. 
21-28—Newark, N. J. Automobile Show. 
*21-28—Pittsburgh. Automobile Show. 
21-29—Kansas City. Automobile Show. 
22-29-——-Milwaukee. Automobile Show. 
23-30—Meriden, Conn, Automobile Show. 
*30-Dec. 5—Peoria. Automobile Show. 
*30-Dec. 5—Philadeiphia, Automobile Show. 
30-Dec.5—New York National Exposition of 
Power and Mechanical Engineering. 
Biennial meeting. 


Roose - 


Grand 





DECEMBER 
9-13—Chicago. ASI Show. 


“Tentative. 


Navy Pier. 


field is enlarging greatly as time 
goes on. For example, any experi- 
enced police traffic 


speed limit. 


today and the peculiar part of 


the situation is that the more ex-| 


perienced the driver is, and the 
longer he has been driving, the 


officer will | 
readily testify to the fact that a} 
large number of people arrested | 
for speeding admit they do not} 
know how fast they were driving. | 
A very large percentage of them | 
are genuinely surprised to learn | 
that they have been exceeding the | 
The answer to this | 
is the fact that they are driving | 
subconsciously. This subconscious | 
driving is the greatest menace to| 
safety that we have on the road | 





| subconscious manner. 


“The next step in governor de- 
velopment may be to provide a 
means whereby an individual can 
impose upon himself a maximum 
speed, presuming that after one 
or two unpleasant experiences he 
will want to do something about 
the situation. It may be possible 


to install a simple dash adjust- | 


ment by means of which the 


driver upon entering a zone in| 


which he knows he should not 
drive above a certain speed can 
with a simple movement of the 
finger safeguard himself against 
his own absentmindedness. 


Protects Himself 


“Take for 
ual offender. Naturally the judge 
in traffic court wishes to remove 
this type of menace from the road. 
On the other hand, the automobile 


instance—the habit- | 


|of this individual and to deprive 
him of his car would place him} 
|on the public welfare list. Such 
a driver, compelled to drive a 
governed car ceases to be a men- 
ace. He is protected against him- 
self. He is permitted to continue 
his means of livelihood without 
further fear of breaking laws 
made for his own protection and 
the safety of others. 

“There are other instances such 
as the case of minors who should 
| be provided with automobile 

transportation to school and in|} 
some cases, particularly in the 
farming areas, for errand duty 
which cannot be economically per- | 
| formed by other members of the | 
| family. A governed car in in-| 
stances such as these is a far 
| safer vehicle. 
| “The governor is most certainly | 
|}not a cure-all for accidents. | 
| Neither is it contended that speed | 


VEU Le 
HISTORY IN 1936! 


23 


f Speed Governors 


is the cause of accidents. 
But it is certain that with any 
given accident it is a fact that 
the higher the speed of the ve- 
hicle at the time the greater the 
damage done. It is equally logical 
that the greater use of governors 
wuuld reduce speeds and conse- 
quently reduce the security of a 
great many accidents, even if they 
were just as frequent as they are 
now. To put the matter in an- 
other way, there are many cir- 
cumstances in which the cause of 
safety would be greatly promoted 
if the vehicles concerned were 
equipped with governors. 

“The contention that  perfor- 
mance up to the governed speed 
is interfered with is not true with 
a properly-designed governor. Ac- 
celeration, hill-climbing ability 
and all of the essential matters of 
performance are not disturbed. 


alone 


TWO MORE TRAFFIC TYPE MACKS 
New! Smaller! Reliable! 


A New MACK at *2250 


Here’s the greatest truck sensa- 
tion of the year—the long-lived 
dependability and enduring 
economy of a thoroughbred Mack 
at a new low price within the reach 


of new thousands of operators. 


MACK TRUCKS, 


INC, 


New York, N. Y. 


The new Mack Model EH, $2250, 
F.O.B., Allentown, Pa., 18,000 lbs. 
gross rating, introduces top qual- 
ity never before available in a 
truck of this size! Write for details. 


Mack now offers the most com- 
plete line of trucks in the in- 
dustry — from the low-priced, 
lightest-duty Mack Jr to the 
heaviesi-duty Mack. The entire 
line is fully manufactured by 
truck-builders — and sold, fi- 
nanced and serviced directly 
by the Mack organization, 
through 76 factory branches 
and 125 leading dealers. 
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CARBURETION 


TROMBERG leadership, won originally 

by delivering better and more eco- 
nomical carburetion, has grown year after 
year . . . for the same simple reason. 


Check off, one after another, the impor- 
tant forward steps in carburetion and you 
will have virtually a list of the improve- 
ments pioneered by Stromberg. 


For the cars of 1937, Stromberg has 
again moved the whole subject of con- 
trolled fuel admixture a long and extremely 


Venturi and jet construction have been 
improved, giving an engine more efficient 
distribution of fuel, resulting in maximum 
torque and economy. Graduated acceler- 
ating pump discharge results in smooth, 
powerful throttle response through all en- 
gine speeds, summer and winter. 


Stromberg provides also a full line of 
Automatic Chokes and Mixture Controls— 
refinements pioneered by Stromberg in 
1931, and steadily developed through five 
years of manufacturing experience and re- 
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important stride nearer to perfection. search. These may be directly or indirectly pu 
ne' 

responsive to exhaust temperature, or may vel 

For the new volatile gasolines, proper wil 
be electrically controlled. the 
venting and controlled heat transfer pro- tio 
vide inherent protection against ‘‘percola- Manufacturers are urgently invited to —y 
tion’’, delayed “hot starting’’ and vapor- call fully and freely upon Bendix for car- = 
lock in the idling and acceleration systems buretor collaboration. This coming year, - 
—all automatically, without uncertain me- more than ever before, car behavior under ad 
por 


chanical devices. 


the throttle is going to mean sales. 


BENDIX PRODUCTS CORPORATION 


(Subsidiary of Bendix Aviation Corporation) 


401 BENDIX DRIVE, SOUTH BEND, INDIANA 


STABILIZED FLOW 
AERO-TYPE CARBURETION 


Overcoming the effects of both inertia and centrifugal 


force upon the liquid fuel within the carburetor float 
chamber, this notable Stromberg carburetion advance- 
ment eliminates fuel feed inefficiencies common when 
starting, stopping, cornering, climbing and accelerating. 


Revolutionary! 


Born of Bendix aviation pioneering ... 


brought to earth for better car performance! 





A BENDIX PRODUCT 
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